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1983 AUCTION
C AUGUST 16-20, 1983 • SAN DIEGO, CALIFORNIA

As official auctioneer of the prestigious ANA convention auction, Kagin's will be offering an

extensive variety of the coins and currency most desired by numismatic enthusiasts. We
share with you here only THREE of the 3,500 presented in our showcase catalog We invite

you to take advantage of this opportunity to order your catalog now

1794 SILVER DOLLAR. Unusually well struck and centered

example of America's first regularly issued silver dollar,

obverse displaying all stars, full date with only the most

minor edge bruise at 2:00. Reverse with typical peripheral

adjustment marks but exhibiting unusually complete legend.

Always a desirable date, modern reseach indicates that few

more than 100 pieces survive For today's discerning

numismatists

AMERICAS COLLECTION. The famed Americas collection of

selected Latin American coins offers possibly a once-irva-decade

opportunity to acquire many rarities. Included are the finest

assemblage of Uruguayan issues in the world, the most complete

Potosi collection in existence, the finest compilation of Lima types

comprising virtually every variety, many the finest known, and an

essentially complete Bolivian collection including previously

unknown examples.

1861 $20 GOLD, OVERSTRIKE ON 1849 U.S. $10 Reeded

edge with strong undertype. Researchers connect this

dramatic gold piece to the known Clark Gruber & Co. $20

struck over a U S. 1857-S $20 listed as Kagin 12d.

Both overstrikes were prepared in Philadelphia by Bailey

and Company when they made the dies for Clark Gruber

Struck on Uncirculated U.S. gold coins, the new private

Mint dies created new pieces of the highest interest Both

are unique and in high states of preservation. Ex Bailey and

Company; Abe Kosoff; Kagin

TOLL FREE 1-800-247-5335
r

L

KAGIN'S NUMISMATIC AUCTIONS
1000 Insurance Exchange Building • Des Moines, Iowa 50309

Please reserve my copy of the official 1983

ANA Auction catalog and prices realized

for which I enclose a check for $25

I want to save $5 by ordering a one-year

subscription to Kagin's catalogs and prices

realized including the 1983 ANA catalog

for which I enclose a check for $25

Name

Address

City

State, Zip
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A tip of the hat to Helen Sedo and

her hard-working- Dearborn crew is

definitely in order for the outstanding

convention we had so recently. With-

out efforts of local club workers there

wouldn’t be a Central States Numis-

matic Society convention. So thanks,

Helen, to you and all the people who
helped you. You all did a really great

job.

From what I hear, A. P. “Del”

Bertschy and his Milwaukee show
crew have their sleeves rolled up and

are hard at work for our visit to Wis-

consin in 1984. “Del” recently cele-

brated his 87th birthday and is still

hard at work on behalf of CSNS and

the Milwaukee Numismatic Society.

Our visit to Milwaukee next year will

mark a special occasion for the host

organization, as the Milwaukee Numis-

matic Society celebrates its 50th anni-

versary.

The MECCA show site in Milwaukee

is conveniently located only a block

from the freeway exit and there are a

number of reasonably priced hotels

within a few blocks of the convention

hall. We are all looking forward to a

well attended convention.

The Board made a major policy

decision in Dearborn that will be of

interest to club members throughout

the region. A committee under the

direction of Larry Rowe, who served

as Chairman of the Lincoln, Nebraska
CSNS convention, presented a proposal

that our organization hold a somewhat
smaller mid-year convention in the

fall of the year.

The Board has accepted the concept

and now it’s up to the local club

workers to take the ball and issue an

invitation to CSNS to convene in their

area.

It is the intention of the Board that

a smaller convention held in the fall

of the year would give some of the

medium-size cities in the region the

opportunity to have a quality conven-

tion visit their locale. For economic

reasons, such as increasing travel and
hotel costs, some dealers would prefer

to see our larger Spring convention

confine itself to the larger cities, with

their better attendance and more
affluent crowds.

At the same time, the Board realizes

that many of the collectors from the

medium-size cities in our region would
like the opportunity to attend a show
sponsored by a recognized numismatic
organization, such as CSNS.

By holding a smaller mid-year event

in the medium-size cities of the region

we would be able to have contact with

both collectors and dealers for whom
attendance at our larger Spring event

might not be a realistic prospect.

As yet, no invitations for any future

mid-year conventions have actually

been accepted by the Board, so if your

club would like to consider hosting

such an event, feel free to contact me
and I’ll be glad to give any guidance

I can in preparing your invitation.

In other significant action, the Board
approved a change in the 1986 conven-

tion site from Milwaukee to Kansas
City. The Kansas City area is fortu-

nate to have a number of active CSNS
members who will be working on our
visit there, including Board members

(Turn To Page 4)

3



Ralph Hardman and Ray Lefman, as

well as First Vice President John

Cain. So we’ll be in good hands for ’86.

— Kurt R. Krueger
President

Numismatics and the

Olympic Games

Co-sponsored by the United States

Olympic Committee and the American
Numismatic Association, a new ex-

hibit opened on Saturday, June 18 in

the museum at ANA headquarters.

Entitled “The Olympic Games: A
Numismatic Celebration’’, the display

will coincide with the National Sports

Festival held in Colorado Springs June

24 through July 3. Featured in the dis-

play will be Olympic coins, medals,

memorabilia and other items related

to the games from Ancient Greek

times to the present.

The exhibit will be strong in official

Olympic participation medals issued

for most of the modern Olympiads,

beginning with the games held in

Athens in 1896. In addition to the his-

torical importance of these pieces,

many of them are fine examples of

the art of the medallic sculptor.

An open house in the ANA Museum
was held from 7:00 p.m. to 10:00 p.m.

June 18 at ANA headquarters adjacent

to the Colorado Springs Fine Arts Cen-

ter and The Colorado College. The
formal ribbon cutting, in the presence

of a number of officials and ‘Rocky”,

the National Sports Festival’s Rocky
Mountain bighorn mascot, was at 7 :30

p.m.

This unusual exhibition will be avail-

able for viewing through August of

1984. The Museum is open to the pub-

lic without charge from 8:30 a.m. to

4:00 p.m. Tuesdays through Saturday.

It is closed on Sundays, Mondays and
on major holidays.

Madison Club

Promotes Hobby
The 51-year-old Madison (WI) Coin

Club kicked off National Coin Week
with sponsorship of their Annual Show
and Sale on April 17. Over 600 hob-

byists attended the 30-table dealer

bourse with dealers giving many rave

notices to the brisk activity in this

very viable mid-west area.

Exhibit-wise, 13 club members com-

peted for the ‘Peoples’ Choice’ award

wherein the general public voted for

their best-liked display. Voting was
enhanced by door-prize eligibility re-

quiring a review and so-called vote by

all attendees.

Members were limited to a single

case display. The overall exhibits were
supplemented by a member’s five-

case display of ‘Indian Trade Money’

as a non-competitive entry. The ex-

hibit area was given prominence by
being placed at the main entrance to

the show.

Two radio talk-show appearances by
the General Chairman, Robert Kraft,

were credited with sparking interest

in the show. A one-hour appearance
on public radio April 14 was beamed
state-wide on a ten-station network to

promote National Coin Week, and five

Wisconsin club shows scheduled with-

in the following ten days.

An evening two-hour spot on local

radio was used to promote NCW and
the Madison show. Three incoming

lines were inundated with calls for the

entire two hour period, indicating a

strong hobby interest.

The Sunday afternoon smiling faces

of dealers constituting the bourse ap-

peared to confirm this hobby interest.

Club members all expressed satisfac-

tion at the results of their 1983 efforts

for National Coin Week, their local

show, and for hobby promotion.
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What can I say? Those people in

Dearborn did it again — another fan-

tastic show for Central States. I don’t

dare name names, lest I forget some-

one, except for Helen. She has proven

that a woman can do as well as any

man — at least in this field of en-

deavor. My personal thanks to every-

one in Dearborn for showing us an-

other sample of your hospitality.

And were we busy at the Secretary’s

table ! You will see part of our rewards

when you read the applicants list in

this issue. I was glad that so many of

our Board members and other digni-

taries found time to sit with us at

times, not only for their help, but be-

cause it gave some of you the oppor-

tunity to meet the people who have

the say-so in running your Club.

I really appreciate those of you who
pay your dues at convention. It saves

time, and quite a little in postage. I

always try to get your cards back to

you within a week, although the Life

Member cards take a little longer.

Your Board is considering a Fall

convention, starting in 1985. This

would in no way compete with our

regular Spring convention. The main
reason for considering a second con-

vention is to give the people around

the smaller cities a chance to join our

fellowship. The show would feature a

smaller bourse and a shorter time —
probably just a weekend. There are

details to be worked out and the

Board will re-address the question

during its interim meeting.

Also, the Board voted to replace two

coins that have somehow become lost

from the Stack’s host club trophy.

They are a Lafayette dollar and an

Isabella quarter. This is quite an im-

pressive plaque; if you haven’t seen it,

be sure to take a good look next year

at the banquet, when it is handed to

Mr. Bertschy.

Another important action of the

Convention was a stiffening-up of C.S.

N.S. rules for bourse table holders.

According to the contracts signed be-

tween dealers and C.S.N.S., dealers

are not to close their tables prema-

turely without prior consent from the

Chairman. This rule has not been

closely followed — we are faced, too

often, with either un-attended tables

or tables closed completely, as early

as mid-day on Friday. This leaves a

bad impression on visitors coming in

on the weekend.

My usual reminder — do let me
know of any change in your address.

Also, I will be sending out dues notices

in the near future.

— Marjorie M. Owen
Secretary-Treasurer
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B. E. P. Offers New Sheets
As part of its Public Affairs Program, the Department of the Treasury’s

Bureau of Engraving and Printing began selling to the public 4-subject uncut

sheets of $1 and $2 notes on April 6th, and will continue indefinitely. The
popular 16-subject and 32-subject uncut sheets of $1 notes, released on October

26, 1981 and 16-subject uncut sheets of $2 notes released on May 18, 1982 will

continue to be offered as well. A variety of numismatic and philatelic souvenir

cards, with a series of engraved portraits and vignettes are also available for

sale to the public.

The first 4-subject uncut sheets of currency were drawn from the Bureau’s

stock of $2 Boston star notes, 1976 series; and $1 St. Louis notes, 1981 series.

Other banks and/or series will be available in the future. As in the past, orders

by the public will be filled on a first-come-first-served basis, without regard to

Federal Reserve Bank and/or serial number identification.

The uncut notes are arranged in a column four high and will become part

of a new numismatic souvenir folder, illustrated with a number of photographs,

showing the production of currency complete with a brief history of the Bureau.

This folder, 6%” x 11” (folded) will be inserted in a plain white envelope.

Packaging of 16-note and 32-note uncut sheets will remain the same. They
are framed in an attractive black cardboard mat with ‘‘The Bureau of Engrav-

ing and Printing” printed on the lower edge in gold lettering. These folders are

then packaged in a flat cardboard mailer. The 16-note sheets measure 14%”

x 24% ” matted and the 32-note sheet measures 25%” x 25%” matted.

Price and Purchase Information

4-subject $1 notes

16-subject $1 notes

32-subject $1 notes

4-subject $2 notes

16-subject $2 notes

32-subject $2 notes

At the Through

Visitor Center The Mail

.... $ 5.50 $ 9.50

20.25 28.00

.... 38.00 47.00

11.00 14.50

.... 37.00 45.00

Not Available

Uncut sheets of currency, souvenir cards, etc., may be purchased in the

Bureau’s Visitor Center between 8:30 a.m. and 2:30 p.m. each weekday. The

Center is closed on all weekends and Federal Government holidays. No per-

sonal checks are accepted for uncut currency purchased in the Visitor Center.

Mail service is provided for all items. Only money orders, bank-type

cashier’s checks, and certified checks for the exact amount will be accepted

for orders of currency. Personal checks for the exact amount are accepted for

all other items. Each sheet of currency will be shipped, registered and insured

in a separate package. Orders are normally filled in 120 days. Send all mail

orders to : Bureau of Engraving and Printing

Uncut Currency/ Souvenir Card Sales Program
14th and C Streets, S. W.
Washington, D. C. 20228

Because of certain custom regulations and prohibitive mailing costs, the

Bureau cannot accept orders addressed to customers outside of the United

States.
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IOWA RECOGNIZES NATIONAL COIN WEEK

Governor Terry Branstad signs a National Coin Week Proclamation for Iowa as

hobby activists from the Hawkeye State look on. From left to right: Don Mark,
Immediate Past President of the Iowa Numismatic Association; E. L. Victoria,

Immediate Past President of the Des Moines Coin Club; Mrs. Victoria; Chuck
Reilly of the Des Moines Coin Club; Marjorie Owen, Secretary-Treasurer of the

Central States Numismatic Society; and Ed Morrow, President of the Des
Moines Coin Club.

Lansing Club Schedules

Annual Show

The Lansing Coin Club will hold its

Annual Fall Coin Show on Sunday,

October 16, at the Lansing Hilton Inn,

7501 West Saginaw at 1-96, in Lansing,

Michigan.

The show will run from 10:00 a.m.

until 6:00 p.m. and features free ad-

mission to the 40 dealer bourse, as

well as educational exhibits.

Dealers interested in bourse space

at the show should contact Bill Lacy,

625 South Waverly Road, Lansing, MI
48917. Lacy can also be reached by

phone at (517) 321-2113.

Hoopeston Club Announces

Show Dates

The Hoopeston, Illinois Coin Club

will hold its 18th Annual Coin Show
Sunday, October 23 at the McFerren
Park Civic Center in Hoopeston.

Dealers interested in bourse space

at the 25-table show should contact

Joe Wagnor, 306 West Orange Street,

Hoopeston, Illinois 60942.

The club meets on the first Sunday

of each month at the Masonic Temple,

located on Route 9, and invites pro-

spective new members to attend the

next meeting. Meetings start at 2 :00

p.m. and feature educational pro-

grams by club members about their

collecting interests.
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Dearborn Hosts CSNS
The 44th Anniversary Convention of the Central States Numismatic Society

is now history. Collectors and dealers from across the country converged on

the Detroit suburb from April 7-10 for what has become recognized as one of

the top three or four coin shows in the United States.

While the convention was marred by the theft of a large number of coins

from the trunk of a parked car in the closing moments of the show on Sunday
afternoon, a better side of human nature was also in evidence. A dealer who
had left a box of gold coins in his hotel room at the Hyatt recovered them
intact through the honesty of maid Mildred Nelson, her supervisor Claudia

Brink, and Hyatt security personnel Greg Trout and Jack McNiven.

As always, the exhibits were tops. Some of the finest collections of numis-

matic material are annually brought to our CSNS convention to educate the

members and public at large, and the exhibit judges were hard pressed to*

distinguish between the outstanding presentations.

The competition in the Paper Money category was particularly fierce, as

John Wilson edged out his wife Nancy and Michigan’s Martin Delger by frac-

tions of a point. In fact, Delger’s exhibit of U. S. Fractional Currency, which

captured third place honors in the Paper Money competition, actually had a

higher point total than any other First Place exhibit in the show, with the

exception of the specific category in which he was entered.

As with any coin show at the Dearborn Hyatt, public attendance was excep-

aional and it was at times difficult to make one’s way down the aisles. The

Bower’s and Merena Auction offered a fantastic array of material and the

show committe can now take a well deserved rest.

Leonard Owen, the immediate past winner of the Elston Brad field Literary

Award, presents this year’s liradfield Award to Samuel Johnson Jr. (left) of

Sparta, Illinois.
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That was a mighty impressive ribbon cut by Kurt Krueger (right) anti Ben
Franklin (center) to mark the opening of the Dearborn Convention. In the front

row Bob Douglas, Dearborn Chairperson Helen Setlo, and between Ben and
Kurt, CSNS Secretary-Treasurer Marge Owen, also look on.

Abe Lincoln look-alike Art Gupel of Michigan stops at dealer

Harry Jones’ table at the Dearborn Convention.
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Master of Ceremonies Ben Franklin makes a point (luring his talk

at the Saturday night banquet in Dearborn

CSNS President Kurt Krueger (center) exchanges early morning pleasantries

with Secretary-Treasurer Marge Owen prior to the Board’s Sunday morning
meeting in Dearborn.
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Board members Leonard Owen and Bill Quarles confer on the affairs of CSNS
during a break from the often hectic bourse action in Dearborn.

Past President Ralph Harman was the recipient in Dearborn of the Krause

Publications Numismatic Ambassador Award, while CSNS President Kurt

Krueger (right) and his wife, Kathy, look on.
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Dearborn Convention Exhibit Award Winners
U. S. COINS

1. ETHEL ZIESMER — GRADING MERCURY DIMES
2. BOB ZIESMER — TYPE DOLLARS
3. CRAIG A. WHITFORD — U. S. LARGE CENTS OF 1818

GOLD COINS
1. ROBERT C. KRUEGER — $20 GOLD PIECE
2. BOB ZIESMER — $5 GOLD OVERDATE
3. PATRICIA KEETH — HISTORY OF AZTEC CALENDAR ON 20 PESO

MEXICAN GOLD PIECE
COINS PRIOR TO 1500 A. D.

1.

ROBERT D. HATFIELD — BRONZE COINS OF THE LICINII

FOREIGN COINS AFTER 1500 A. D.

1. LEO KEETH — IRISH FREESTATE
2. GEORGE BEACH — ED. VIII COINS OF ENGLAND
3. HENRY J. DUDZINSKI — VATICAN YEAR SETS —

POPE JOHN PAUL II

PAPER MONEY
1. JOHN W. WILSON — TYPE SET U. S. FRACTIONAL CURRENCY —

SECOND ISSUE
2. NANCY WILSON — $5 U. S. TYPE NOTES
3. MARTIN DELGER — U. S. FRACTIONAL CURRENCY

MEDALS — TOKENS — ORDERS — DECORATIONS
1. GEORGE BEACH — MEDALS OF EDWARD VIII

2. GENE COLLISTER — MEDALS OF JAPAN
MISCELLANEOUS NOT COVERED BY ONE THROUGH SIX

1. DR. WALLACE G. LEE — ENCASED POSTAGE
2. RAY E. OLSON — MICHIGAN “GOOD FOR” MIRRORS
3. REV. RON LASHMIT — ERROR COINS

JUNIORS
LOWELL L. OWENS MEMORIAL AWARD FOR BEST JUNIOR EXHIBIT
— STEVE DAVIS — “HIBERNIA COINAGE”
1. DEBBIE WILAMOWSKI — GEORGE WASHINGTON COMMEMORA-

TIVE HALF DOLLAR
2. SCOTT E. JAYNES — S. B. A. DOLLARS
3. ROB CHRAMOSTA — SEVEN FAVORITE U. S. HALVES

BEST OF SHOW — B. MAX MEHL AWARD
JOHN W. WILSON — TYPE SET OF SECOND ISSUE U. S.

FRACTIONAL CURRENCY

ELSTON BRADFIELI) LITERARY AWARD
SAMUEL W. JOHNSON JR.

DANIEL PARKER YOUNG NUMISMTISTS LITERARY AWARD
SHAWN DUTHIE

NON-COMPETITIVE EXHIBITS
LARRY FALATER — MICHIGAN NATIONAL BANK NOTES
ED SEDO — CORRESPONDENCE BETWEEN GRINNELL AND FORD

AND A SELECTION OF NOTES FROM THE GRINNELL
COLLECTION
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ANACS Sees I ncrease In Fake Coins
At the American Numismatic Association midwinter convention in Tucson,

Arizona, the ANA Certification Service (ANACS) team provided free consulta-

tion on grading and authentication at a special booth.

The authenticators reported a growing trend and concern in the large num-
ber of questionable coins that were presented to them for inspection. The num-
ber of counterfeit and altered pieces examined was greater than usually

encountered. This dramatic increase in the quantity and quality of counterfeit

and altered coins in the market is of great concern to most numismatists.

ANACS urged all collectors who had any doubts about the authenticity of

their coins to submit them for inspection. ANACS can compare coins with more
than 500,000 photonegatives of previously submitted coins. Resources also avail-

able to the authenticators include the extensive ANA library, sensitive weighing

and specific gravity equipment and the scanning electron microscope. In addi-

tion, over 100 consultants representing every faction of professional numis-

matics are used when required.

To submit coins to ANACS, obtain forms and brochures from the service.

Coins must not be shipped in holders with staples, and individual packages
must be limited in value to $25,000.

If a submitted coin is determined to be counterfeit or altered, ANACS
charges members up to a maximum of only $50. For contemporary replicas

only the minimum $7 authentication fee is charged to members.

A considerable part of the authentication fee covers insurance costs on the

coins submitted. Obviously it costs more to insure higher valued items; thus a
higher fee is charged for more valuable pieces. This also accounts for the

disparity in charges between authentication and grading fees that is often

misunderstood by patrons. Since many coins are submitted for authentication

only, the insurance charges have to be part of that fee.

Grading of coins is provided also by ANACS with member fees of $5.50 mini-

mum and $20 maximum. All coins must be authenticated by ANACS prior to

grading. Presently ANACS is returning most coins submitted in approximately

30 days. Similar promptness can be expected with the whole line of services

offered by ANACS, including custom photography and historical research for

authors. Members of ANA receive a discount on most services provided by

ANACS.

Additional information on counterfeit detection is reported, especially on

newly found fakes, in the ANACS articles published monthly in The Numis-
matist, the ANA magazine. Also available for immediate delivery is Series One
of the ANACS Counterfeit Detection Reports. This series includes 36 individual

reports that may be ordered individually for $4 each or as a group for $105.

Distribution of the Series Two subsription will begin monthly in May.

Schedules of Fees — Effective May 1, 1983

Owner’s ANA Member Fee Non-Member Fee

Value Auth. Grading Auth. Grading

$0 - $150 $ 7.00 $ 5.50 $ 8.00 $ 6.50

$151 - $300 10.00 5.50 11.50 6.50

$301 - $550 14.00 5.50 16.00 6.50

Over $550 (percent) 2.7 1.0 3.0 1.5

Maximum Fee $300.00 $20.00 $325.00 $25.00
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Investigation Sought of

United States Gold

Medallion Program

Claiming that the contract may not

be in the best interest of the United

States government, Chairman Frank
Annunzio (D-Ill.), of the House Con-

sumer Affairs and Coinage Subcom-
mittee, has asked the General Ac-

counting Office (GAO) to investigate

a contract between the United States

Mint and J. Aron and Co.

The contract gives J. Aron and Co.

the sole marketing rights to all United

States gold medallions minted be-

tween 1980 and 1984. Under the market-

ing agreement, private citizens would

no longer be able to buy the U. S.

medallions directly, but would have to

purchase the half ounce and one ounce

medallions from a private source.

“While I do not want to prejudge

the contract, there are enough ques-

tions surrounding the document to

make it a prime candidate for further

study”, said Annunzio. “One of my
biggest fears is that the contract gives

J. Aron and Co. virtually total control

of all gold sales in the United States.

J. Aron and Co., by its own admission,

is the largest distributor in the world

of South Africa’s Krugerrands, and a

primary distributor of Canada’s Maple
Leaf and Mexico’s gold coins. Now
that the company has the U. S. gold

contract it could manipulate the mar-
ket so as to ensure that the gold coins

with the most profit potential would
be pushed, while the other coins are

kept in the background. I don’t see

how you can have competition when a

single company controls all the gold

coin supply”.

Annunzio said he has also received

unconfirmed reports that the bidding

for the contract was set up so that

only J. Aron and Co. could meet the

bid demands. “It has been alleged,”

said Annunzio, “that the Mint even

changed contract terms in the middle

of negotiations, without telling any of

the unsuccessful bidders”.

“If the GAO says that the contract

is on the up-and-up and in the best

interest of the government, I will feel

a lot better knowing that an indepen-

dent agency has reviewed the situ-

ation. But if the GAO finds irregular-

ities, or that the contract is not in the

best interest of he United States gov-

ernment, then I will move to block

the use of any funds, either directly

or indirectly, to implement the con-

tract.

“I cannot understand why the Mint

would agree to pay half the advertis-

ing costs for J. Aron and Co., which

could run into several millions of dol-

lars a year, when I know the Mint

could sell the medallions on its own if

it established its own advertising pro-

gram. The only reason the medallion

sales were slow under the Mint was
that the agency was reluctant to spend

money to advertise the medallions,

and its ordering process was on the

cumbersome side. If the Mint had
merely changed its ordering method
and produced better ads, it would not

have to bring J. Aron and Co. into

the picture.”

Annunzio also wondered what the

reaction of the American people would

be when they learned that J. Aron and
Co. developed the worldwide Kruger-

rand marketing scheme for the apar-

theid South African government.

“It was only recently that thousands

of Americans were disturbed because

a South African rugby team wanted to

play some matches in this country.

Now the United States government
has handed an exclusive contract to

a company that helped finance the

South African government. Is that

cricket?” concluded Annunzio.

James J. Saxon served as Comptroller

of the Currency from 1961 until 1966.
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Marjorie Baker Ross

1917- 1983
Marjorie Baker Ross passed away

April 30 at the Alexin Brothers Med-
ical Center, Elk Grove Village, after

a year’s illness.

A former resident of Peoria, Illinois,

Mrs. Ross moved to Chicago in 1960.

Known to everyone as Marge Baker,

she was employed until 1968 at the

Central Coin Mart. At that time and
until her retirement, she was em-
ployed by Tom Ryan’s Coin and Stamp
Shop at the Yorktown Shopping Cen-

ter. Her work with collections has

caused many to cite her as one of the

most knowledgeable women in numis-

matics.

Marge joined the Chicago Coin Club

in January, 1961. Her enthusiasm for

coin collecting and her loyalty to the

Club was most evident during the 11

years (1962-1973) she served as Club

Secretary and she was honored by the

Club in 1965 when awarded the Club’s

Medal of Merit.

She was a collector of enameled
coins, love tokens, coin buttons and

spoons made from coins. In addition,

she collected old postcards, collector

spoons and Santa Claus portraits on

coins and postcards.

Besides being an outstanding mem-
ber of the Chicago Coin Club, Marge
was a prominent and respected figure

throughout the region and was often

in attendance at many conventions. A
life member of the American Numis-

matic Association and a guiding light

to the Peoria Coin Club before her

move to Chicago, she was also a mem-
ber of the Indiana State Numismatic
Assn., the Central States Numismatic
Society, the Token & Medal Society,

the Engraved Coins Society, and was
a charter and life member of the Illi-

nois Numismatic Association, plus

serving as their Secretary (1959- ’63).

Dedication, diplomacy, loyalty and

Marjorie Baker Ross

reliability are words associated with
her name, and she will be sorely

missed.

Funeral services and interment were
at the Forest Hill Cemetery, in Glen
Ellyn, Illinois.

Marjorie Baker Ross is survived by
her husband, William, four children,

and several brothers and sisters.

A Closer Look at

Small Change
Devotees of contemporary British

coin issues will be aware that in 1982

the British Royal Mint made the deci-

sion to remove the word “new” from
the circulating coins which had car-

ried the designation “new pence”
since decimalization in 1971. A change
had been under review since 1976 when
Christopher Ironside, the original de-

signer of Britain’s decimal coinage,

was commissioned to remodel the re-

verses of the six coins then in circula-

tion.

(Turn To Page 16)
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Apart from the obvious change in

which, for example, “New Pence” be-

came “Five Pence” with the numeral
continuing to appear at the base of

the reverse, a number of interesting

but less noticeable changes were
made, which together, make the 1982

United Kingdom set significantly dif-

ferent from those issued for 1981 and
prior years.

In a recent interview, Hubert Elas-

sar, chief engraver for the Royal Mint,

outlined the following design changes

which appear on 1982 coins

:

The 50 pence (hectagonal cupro-

nickel) depicting Brittania seated.

Brittania’s dress has a highed waist-

line, emphasizing the bust, while the

dress below the waistline has been
remodeled to cover Her foot. The
barbs on the trident have been ex-

tended, the olive branch now has a
single stem and the shield has been
remodeled more positively. The figure

50 has been redrawn to be more in

keeping with the rest of the lettering.

The 10 pence (cupro-nickel) bearing

the lion passant guardant, part of the

Crest of England, remains unchanged
and is therefore identical to the 1981

coins, excepting the aforementioned

replacement of the word “new” by the

word TEN.

The 5 pence (cupro-nickel) depicting

the Badge of Scotland, the thistle

royally crowned. The leaves on the

thistle have been considerably remod-
eled, the orb and cross are somewhat

higher, and the jewels on the crown
have been altered. The figure 5 has

also been altered and improved.

The 2 pence (bronze), the Badge of

the Prince of Wales, three feathers

with the motto “Ich Dien”. The fea-

thers have been restyled with particu-

lar reference to the tops. The letter

“T” in the word TWO does not radiate

(is out of alignment).

The 1 penny (bronze). The adapta-

tion of a Badge of Henry VII, a port-

cullis with chains, royally crowned.

The points on the portcullis have been

sharpened and the figure 1 has been

restyled.

The 1/2 penny (bronze) depicting

the Royal Crown. The size of the bead

on the inside of the coin has been en-

larged, while the figure 1/2 has been

modified.

For collectors interested in making
the comparisons on a first hand basis,

the 1982 set remains available at this

time : Prices are : The 1982 Proof Set

- $26.09 (U.S.), $34.00 (CAN); The 1982

Uncirculated Set - $6.00 (U.S.), $8.50

(CAN); Minimum Order - $12.00 (U.S.)

and $17.00 (CAN).

Further information on these and

other British coins is available from
the British Royal Mint, c/o Barclays

Bank of New York, N. A., P. O. Box
2570, New York, NY 10163, or by call-

ing toll-free 1-800-221-1215 (9:00 - 5:00

E.S.T.) except New York State resi-

dnts, 212-784-6430.
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OKLAHOMA FEDERATED GOLD
AND NUMISMATICS, INC.

SPECIALIZING IN:

• Gem Quality Silver Dollars • Dollar Rolls • Dollar Bags

• Gem Commemoratives • Other Gem Numismatic Material

• National Silver Dollar Convention Hosts
ANS
ANA
ONA
TNA
CNA
FUN
LTS
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NSDR
CSNA
NASC
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GNA
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90% SILVER
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Tulsa, Oklahoma 74135
7027 S. Memorial
91 8-653-4621 (Office)
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The late Bill Williams, whose memory
in numismatic circles is perpetuated

by the Trust bearing his name.

Williams Trust Requests

Donations

Lincoln, NE — The directors of The

Bill Williams Trust memorial youth

awards for excellence in numismatics

have issued a request for donations of

money, coins' or books for their 1983

awards.

The actual awards will be in the

form of numismatic books appropriate

to each winner’s area of interest. A
selection of judges will choose the win-

ners, who must be under 21 years

of age.

Bill Williams was a much loved and

respected coin collector and dealer

who died in April of 1982. Although he

made Lincoln, NE his home, he was
well known to numismatists across the

country. He was especially fond of

young collectors, and it is most fitting

that his many friends have established

in his honor a number of annual

awards to young collectors.

To perpetuate the awards, a trust

fund has been established, the interest

from which will be used to annually

purchase books as awards. Anyone
wishing to donate to this fund is in-

vited to send their check to the “Bill

Williams Trust Awards Fund’’, P. O.

Box 30011, Lincoln, Nebraska 68503.

Other contributions can be in the

form of worthwhile numismatic refer-

ence books, suitable as awards, or

coins of numismatic value which will

be included in the annual benefit auc-

tion held at each year’s Nebraska
Numismatic Association convention.

The proceeds of the auction will be

used for that year’s book awards.

Calumet Club Marks

Milestone

The Calumet Numismatic Club, th<*

oldest coin club in the entire state of

Indiana, held its 500th meeting in

March.

Officers for the current year are

:

President Pete Janik, Vice President

Stanley Kruswicki, Treasurer Edith

Janes, and Secretaries Anne Prodala

and Daisy Talley.

Stanley Kruswicki, Ed Allen, and

Martin Vink serve on the Board of

Directors.

The Calumet club meets on the third

Wednesday of each month at Germano
Hall, located at the corner of Broad-

way and Euclid, in East Chicago, IN.

New members and guests are wel-

come to attend the monthly gather-

ings, which include educational ex-

hibits and talks by club members
about their collecting interests.

The Elephant Tokens were struck dur-

ing the reign of Charles II while a

plague epidemic swept London. They

bear the legend “God Preserve Lon-

don.’’
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Britian's First One Pound Coin Available

To Collectors In North America
The British Royal Mint has announced that the much heralded One Pound

Coin, which entered U. K. circulating currency on April 21, is now available to

North American collectors as part of the 1983 U. K. Decimal Proof and Brilliant

Uncirculated Sets.

An event of significant historical importance, it is the first coin of the realm
to be issued with a value of one pound since the sovereign was replaced by the

one pound note in 1914. It is the first U. K. coin ever to combine a milled edge

with an edge inscription and also the first coin to be struck with the mint mark
of the Llantrisant Mint in Wales.

The new One Pound Coin, struck in nickel-brass, has a diameter of 22.50

mm, closely similar to the sovereign, and an edge thickness of 3.10 mm, nearly

twice that of the five pence coin. It has a weight of 9.50 grams. The coin’s

reverse was designed by Eric Sewell, former Chief Engraver of the Royal Mint,

and depicts in fine detail Britain’s ancient and honored Royal Coat of Arms,
while the obverse is the familiar Arnold Machin portrait of H. M. Queen
Elizabeth II.

The edge inscription bears the motto, DECUS ET TUTAMEN — “An orna-

ment and a safeguard”. Though rarely used in recent years, inscriptions date

back over 300 years of coin making to the time when such markings were used

as a protection against the clipping and filing of coins struck in precious

metals. The Llantrisant Mint mark, three crosses, which also appear on the

coin’s edge, is symbolic of the Welsh name Llan-tri-sant — “Parish-of the

Three-Saints”.

Another first is the fact that the new coin will be part of the first limited

Decimal Proof Set minting since the Coronation Issue of 1953 — the minting

is only 125,0000 world-wide. The 1983 Decimal Proof Set consists of eight coins

in all — the one pound (nickel-brass), the hexagonal 50p and 20p, the circular

lOp and 5p (all cupro-nickel), and the 2p, lp and l/2p coins in bronze. The

beauty of the Decimal Proof Set is enhanced by the frosted finish of the relief

designs which stand out against the mirror-like polished background, presented

in a clear acrylic display frame within a handsome leatherette case.

A complete set of B. U. coins is also available, identical in all respects

except that they do not have a frosted finish. A colorful and informative com-

memorative folder protects the B. U. sets which make ideal educational gifts.

Incidentally, any collector desirous of making up a mising 1981 or 1982 U. K.

Decimal Proof Set can still do so.

Prices for the above mentioned sets are as followes

:

1983 U. K. Decimal Proof Set $29.75 (U. S.)

1983 U. K. Uncirculated Collection $ 8.75 (U. S.)

1982 U. K. Decimal Proof Set $26.00 (U. S.)

1982 U. K. Uncirculated Collection $ 6.00 (U. S.)

1981 U. K. Decimal Proof Set $26.00 (U. S.)

Minimum Order $12.00 (U. S.)

.... $39.00 (CAN.)

.... $12.00 (CAN.)

.... $34.00 (CAN.)

.... $ 8.00 (CAN.)

.... $34.00 (CAN.)

.... $16.00 (CAN.)

Orders and inquiries should be addressed to the British Royal Mint, c/o

Barclays Bank of New York, N. A., P. O. Box 2570, New York NY 10163, or by

calling toll-free 1-800-221-1215 (9:00 - 5:00 E.S.T.) except New York State resi-

dents, 212-784-6430.
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BRITAIN’S NEW ONE POUND COIN, struck by the British Royal Mint in

nickel-brass, is now available to North American collectors. The coin enters the

U. K. circulating currency on April 21. The reverse design, by Eric Sewell,

features Britain’s ancient and honored Royal Coat of Arms, while the obverse

bears the familiar Machin portrait of H. M. Queen Elizabeth II. The edge

inscription (the first ever on a milled edge) bears the motto DECUS ET
TUTAMEN — “An ornament and a safeguard.’’ Appearing too for the first time

is the new Llantrissant mint mark (three crosses) symbolic of Llan-tri-sant —
“Parish of he Three-Saints.’’ Inquiries should be addressed to the British Royal

Mint, c/o Barclays Bank of New York, N. A., P. O. Box 2570, New York, NY
10163, or by calling toll-free 1-800-221-1215 (9 :00 - 5 :00 EST) except New York

State residents 212-784-6430.

Falkland Islands Gold

Commemoratives Sold Out
The British Royal Mint has an-

nounced that the Falkland Islands

gold proof Commemorative Crown,

celebrating one hundred and fifty

years as a British colony, has com-

pletely sold out. Only 150 commemo-
ratives were struck (one for each

anniversary year), and an allotment

of 30 made to the American market at

a price of $1600 each, made it a par-

ticularly exciting and historic issue.

Some sterling silver coins (limited

minting of only 10,000) and brilliant

uncirculated condition in cupro-nickel

(limit 50,000) still remain available at

this time. The obverse bears the

Arnold Machin portrait of H. M. Queen

Elizabeth II, while the reverse design

modeled by Royal Mint engraver Rob-

ert Elderton, depicts “H.M.S. Desire’’

together with the inscription, “Falk-

land Islands 1833 - 1983”.

The proof coins are displayed in a

protective acrylic capsule and pre-

sented in an attractive case, while the

B. U. coins have been specially packed

in an informative and colorful presen-

tation wallet.

Prices for the remaining Falkland

Islands Commemorative Crowns are

:

Silver Proof - $49.00 (U. S.), $63.00

(CAN); Cupro-nickel - $5.75 (U. S.),

$8.00 (CAN); Minimum order - $11.00

(U. S.), $16.00 (CAN).

Orders and inquiries may be ad-

dressed to the British Royal Mint, c/o

Barclays Bank of New York, N. A.,

P. O. Box 2570, New York, NY 10163,

or by calling toll-free 1-800-221-1215

(9:00 - 5:00 E.S.T.) except New York
State residents, 212-784-6430.
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Additional ANACS Staff

Members Qualify As

Authenticators

Two more members of the ANACS
staff have been qualified as full

authenticators by virtue of success-

fully completing the intensive ANACS
authenticator program. Michael G.

Fahey and David M. Jones, both resi-

dents of Colorado Springs, have been

full-time members of the ANACS staff

while earning authenticator status.

Dave Jones, a Pennsylvania native,

majored in mathematics while earn-

ing a B. S. degree in secondary educa-

tion at Shippensburg State College in

1973. An avid coin collector since the

age of twelve, Jones dealt with rare

coins during the “boom years’’ before

being employed in a Pennsylvania coin

shop where he was exposed to the

many opportunities of the numismatic
profession.

After attending a weekend counter-

feit detection seminar conducted by
the ANA, Jones applied for a position

with ANACS. Since that time he has
used his teaching skills in many ANA
seminars, including summer seminars
in Pennsylvania and Colorado Springs.

Because of numismatic experience

and knowledge, Jones was able to

complete the two-year apprenticeship

program in a one-year period.

Jones’ personal interests include

Early American copper, colonial coin-

age, mint errors, repunched mint
marks and dates, and doubled dies.

Since joining ANACS, Jones has be-

come skilled in photography and is

currently responsible for the micro-

photography work performed by ANA
CS. He expects to be more active in

numismatic writing and teaching as

part of his authentication duties as a
member of the ANACS staff.

of the ANACS staff to be promoted to

full authenticator status for his train-

ing and achievements at ANACS since

January of 1981.

Fahey’s initial contact with ANACS
came during the 1980 ANA Summer
Seminar in Colorado Springs, where
he was instructed by Ken Bressett,

the recently appointed director of the

ANA’s Certification Service. As a

member of the Cincinnati Numismatic
Association, Fahey was a volunteer

worker at the 1980 ANA convention.

Because of valuable background and
a cooperative spirit, Fahey was re-

cruited for a position with ANACS.

As part of his duties with ANACS,
Fahey has instructed several seminars
in various sections of the country, in-

cluding ANA annual and mid-winter

conventions. A published numismatic
author, Fahey has researched 1916-D

dimes and 1922 cents for articles in

The Numismatist. He is currently, in

conjunction with other members of

the ANACS staff, continuing research

as part of a study on mint mark
styles and positions on a number of

U. S. coins.

Fahey believes that ANACS will con-

tinue to provide research experience

that will be of value to the hobby in

the years to come. He predicts a
bright future for the numismatic pro-

fessions and is looking forward to be-

ing part of such future.

<For a WHALE
OF A GOOD JOB
M&D Printing Co., Inc.

616 Second Street
Henry, III. 61 537

atk for

MOBY OR DICK FINFGELD
Phonet 309/364-2534Michael Fahey, an 18-year veteran

of numismatics, is the latest member
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C. N. A. Announces

New Handbook
The Canadian Numismatic Associ-

ation is pleased to announce the com-

pletion of a handbook entitled “Ex-

hibits and Judging in Numismatics.”

This 54-page booklet provides a com-

prehensive study of the design and set-

up of numismatic displays, exhibit

research, originality, photography and

judging organization. Special chapters

are also featured on the duties of an

Exhibit Chairman, responsibilities of

the Head Judge, and the rationale of

the current C. N. A. Judging System.

In short, this booklet is the only

available source at present which

summarizes basically everything one

needs to know in planning a numis-

matic display. Four pages are devoted

to actual display case layouts.

Paul Johnson, C.N.A. Ontario Direc-

tor and member of the Education

Committee, and Ted Banning, Coin

Columnist of the Toronto Globe and

Mail newspaper, edited the material

while Johnson served as co-ordinator

of the project. Fifteen top experts in

the field of exhibiting and judging con-

tributed in-depth papers towards the

success of this booklet.

Other contributing writers besides

Banning and Johnson include the fol-

lowing individuals : David Block, of

Gainsville, Florida; Bruce R. Brace,

Ancaster, Ontario; James Brandt,

Pearl River, New York; Stanley Clute,

High River, Alberta; John Greenslet,

Reisterstown, Maryland; Ray Greg-

ory, Cookstown, Ontario; Mark Mo-

gen, Calgary, Alberta; Robert Porter,

Rexdale, Ontario; Edwin Quagliana,

Malvern, Pennsylvania; John Regitko,

Toronto, Ontario; and Stephen R. Tay-

lar, Dover, Delaware.

This project is in keeping with C. N.

A. emphasis and desire toward numis-

matic education. Exhibits are often,

and should be the highlight of any

numismatic convention. The prime

reasons for exhibiting are : to show

your numismatic material; to develop

research skills; to expand your crea-

tive imagination and to learn more
about your own collecting interests.

Exhibiting can be viewed similarly

to writing; that of communicating

your research to other interested indi-

viduals. Furthermore, this gives the

collector an outlet for taking pride in

his numismatic collection by showing

it in an organized manner to fellow

hobbyists.

The quality and quantity of exhibits

have steadily decreased at many coin

club shows during the past few years.

It is hoped that more collectors will

take the initiative and meet the chal-

lenge by displaying parts of their col-

lection at future numismatic events.

The booklet will be a valuable aid

to numismatists planning a display

and is now available for $3.00 post-

paid. Copies may be purchased from

:

The Canadian Numismatic Associa-

tion, P. O. Box 226, Barrie, Ontario,

L4M 4T2 Canada.

Robert Fulton, inventor of the first

practical steamboat, & Samuel Morse
appear on the back of the 1896 $2

Silver Certificate.

PAYING TOP PRICES FOR: U. S.

Silver Coins pre-1964; U. S. Clad
Half Dollars 1965- 1969; Canada
Silver pre-1966; War Nickels 1942-

1945; Silver Dollars before 1935;
All rare U. S. and Foreign; Frank-
lin Mint Material.

Call or Write Serious Inquiries

for BUY and SELL Quotes

DONALD E. BRIGANDI CO. INC.

60 WEST 44th STREET
NEW YORK, NEW YORK 10036

(212) 869-5350
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"Reminiscing With a Dime Kitty"

by Samuel W. Johnson Jr. NLG

A dime kitty!? Many of you will think, “what is it?” They were small card-

board folders with slots in them for dimes and they were shaped somewhat like

a kitten. The number slots varied, but usually totaled 20 ($2.00) or 30 ($3.00).

To promote thrift, Savings and Loan Associations gave these free of charge

to everyone, but mostly to children. This type of “kitty” was very popular

from the 1940’s to the 1970’s. Today, with easy instant credit, i.e. debt and
increased production costs, these small thrift promoters have nearly faded

from existence.

As we all grow older, we forget thousands of small things from our child-

hood. We must have our memories bumped to remember these facts. This is

exactly what happened to the author. I vividly remember placing dimes in a

kitty myself. However, approximately 33 years have passed since then!

This era brought back pleasant memories of “growing up”. Many of us were

taught (with our paper route or grass-cutting earnings) to “save a few dollars

for a rainy day”. I’m sure many of you, like me, remember the pride and

satisfaction experienced whe we had filled our first kitty. We beamed, and

looking around to see that no one was watching, quickly stashed our treasure

under the mattress or in a dresser drawer full of socks.

The dime kitty certainly was a numismatically related item of paper

Americana. Many youngsters today would consider it futile to save a few dol-

lars in this manner, but we didn’t. You see, some of us remember a different

era. These were good years for us, weren’t they?

The kitty on the left is closed. The one on the right has been opened. These two

dime kitties were purchased recently from a local resident and both contained

silver Roosevelt dimes. The folders themselves are dated 1954. Viewing these

prior to purchase immediately brought back memories of the author himself

filling a similar dime kitty.
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WANTED: FEDERAL DUCK STAMPS

X
X
M
H
H

jj
H
M

3

UNSIGNED
DATE SIGNED (On or Off Hunting Permit)

1934- 1960 $1.65 $5.00 . .

1961 - 1971 $1.00 $4.50
1972 - 1981 $ .50 $2.00

UNSIGNED
(Never Used)

. $7.00
. $8.00

. $3.00

Also buying State Stamps

250 New, 100 Used

Stamps must not be torn or deformed.

SEND STAMPS TO

APPLE VALLEY COIN & STAMPS
ROUTE 4, BOX 128, DETROIT LAKES, MINNESOTA 56501
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NORMAN W.

PULLEN

FREE
A copy of our quarterly price list of inventory

selections.

Quality coins at reasonable prices from a PNG
dealer.

P.O. BOX 145, SOUTH CASCO, MAINE 04077 • (207) 655-7957
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MOVING?
Please help us keep our subscription list and membership

files up to date by taking a few minutes to complete this

change of address notice. Return to:

Marge Owen, Secretary

Central States Numismatic Society

P. O. Box 65336

West Des Moines, Iowa 50265

Name:

Old Address:

City, State, Zip:

New Address:

City, State, Zip
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REWARD

!

If your name appears in the list below, you can reward yourself with another

year’s membership in the Central States Numismatic Society by sending your

annual dues of $3.00 to the Secretary. In many cases we haven’t been able to

send these members a dues notice for lack of a current address, so if the name

of one of your friends appears below, do them a favor and let them know their

membership in CSNS is about to expire.

Henry Christensen, Madison, NJ
John Chavas, Des Moines, IA
Michael S. Byers, Le Verde, CA
Jam Bronson, Beverly Hills, CA
Alan Brickman, Chicago, IL

Jay Bradshaw, Oakland, ME
R. W. Bradford, Lansing, MI
Harold E. Bowman, Mesa, AZ
Lester L. Bortner, Glenville, PA
Raymond Booth, Elkhart, IN
Michael W. Bogus, Davenport, IA

John Benedetti, Raytown, MO
Gordon L. Harris, Syracuse, NY
Douglas L. Haase, Madison Hgts., MI
Dave Gloss, Pulaski, WI
Judith L. Funk, Okron, OH
John F. Foland, Dayton, OH
Paula Farrell, Chicago, IL

Mrs. Loretto M. Parrell, St. Louis, MO
Ira Einhorn, Brooklyn, NY
John C. Edwards, LaPorte, IN
Lowell Duncan, Des Moines, IA
Carl J. Di Capo, Kansas City, MO
George H. Decker, Winter Springs, FL
Ron David, Fairview Hgts., IL
George S. Cuhaj, Long Island City, NY
William G. Crawford, St. Louis, MO
Steve Contoursi, Minneapolis, MN
Billy G. Conner, Glenwood, IA
Stuart Cohen, Oak Park, MI
John L. Cobb, Newtonville, MA
Wilma Close, Mystic, IA

Kim Close, Mystic, IA

John Close, Mystic, IA

J. V. Close, Mystic, IA

Charles Clifford, Dallas, TX
Kenneth Christie, Milwaukee, WI
Robert T. Whitehead, Little Rock, AR
David S. Whisman, Prestonburg, KY
Steve Welborn, Kemp, TX
Ward Warren, Bloomfield, NJ

Thomas P. McKenna, Ft. Collins, CO
Wendell McHenry, Waterloo, IA
Robert E. Lynn, Humboldt, TN
Paul Lungo, Cleveland, OH
Roger P. Loecher, Denver, CO
Donald Lindgren, Colon, NE
Jesse Lidka, Flemington, NJ
John R. Laplant, Ft. Atkinson, WI
Norman Krizelman, Omaha, NE
Robert L. Kole, Holland, M3
Max L. Keller, Indianapolis, IN
Jerry L. Jouett, Rockbridge, IL
Earl R. Johnson, Kansas City, MO
Roger Jensvold, Denver, CO
Marguerite Hunt, Mystic, I

A

Gary M. Huber, Lockbourne, OH
Lowell Howey, Lincoln, NE
Roy E. Howell, Pensacola, FL
Steve Hodges, Lynnhaven, FL
Debra S. Hoagland, Hunt Valley, PA
Gene Hayes, Des Moines, IA
Kentucky State Numismatic Ass’n.,

Louisville, KY
Gene H. Wolfe, Calumet City, IL
Charles H. Wolfe III, Clyde, OH
David Wilkoff, Warren, OH
Ernest Wilkoff, Youngstown, OH
Todd Von Zuben, Cincinnati, OH
Tim Torpin, Bonita, CA
Jerry Toft, Uhbandale, IA
Ronald F. Swenson, Valparaiso, IN
Harry Spangler, Dellwood, MO
Larry Spanbauer, Oshkosh, WI
Curt Smallwood, Oskaloosa, IA
Neil Shafer, Racie, WI
Susie Sellers, Oskaloosa, IA
J. L. Sellers, Oskaloosa, IA
Michael Segersin, Milwaukee, WI
Cecil B. Schmitt, Lincoln, NE
Bernard Schaaf, M. D., Lafayette, IN
Raymond J. Sabetto, Cleveland, OH
Lionel H. Rouleu, Detroit, MI
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Have Coins — Will Travel

On a Sunday afternoon at many coin

shows it’s not uncommon to hear the

dealers ask each other “What time

does your flight leave?” or sometimes,

“W’hat airline are you going with?” In

the case of Leon Thornton, a dealer

from the small Missouri hamlet of

Eminence, the response is usually a

tongue in cheek, “Well, I have my
own plane, so I’ll have to call the FAA
to check on weather conditions to plan

my departure time.”

For those who don’t know the un-

assuming Leon Thornton this usually

brings a grin of disbelief. With Leon’s

casual Missouri drawl, he hardly

seems the type to travel the coin show
circuit in his own private plane, yet

this is exactly what he does.

During the school year Leon teaches

social studies at the junior and senior

high school levels in Winona, Missouri

and attends coin shows fairly close to

home. With his long vacation in the

summer months, he has flown as far

as Clearwater, Florida, Cherry Hill,

New Jersey, and Jackson, Mississippi.

“I’ve always wanted to be a pilot

since I was a small child, and when I

started attending coin shows beyond
easy driving distance I began to think

about combining my numismatic and

Leon Thornton and his Piper Cherokee

Leon airborne near Sedalia, Missouri

aviation interests,” says Thornton.

“I took my first training flight in

July of 1979 and soloed a month later.

By December I had my license and in

July of 1981 bought a 1966 Piper Chero-

kee. It carries 920 pounds of passen-

gers, baggage, fuel, and gas, and with

a full tank of fuel has a range of 500

miles. I have to be careful about the

weight of my coins when my family

comes with me, though, as it isn’t too

hard to exceed the 920 pound load

when I’m carrying a full inventory of

coins and bullion”.

“What I really ike about flying is

the same thing that attracts me to

numismatics, and that’s the close

friendships you can form with people

sharing a common interest”, says

Leon.

“Probably one of my most satisfy-

ing experiences where I was able to

use my plane in the business hap-

pened a little over a year ago. I re-

ceived a call from a collector who
wanted to sell his things and, like me
he was an old Missouri boy, although

he’d moved to one of the bigger East-

ern cities. He told me all about how
the big city dealers he’d tried to talk

to seemed to regard him as a hill-

billy. Well, I flew East to meet him
at his home and was really surprised

at the depth of his collection. He sold

me almost everything he had and
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afterwards told me that he picked me
to do business with just because I’d

been nicer to him than the big dealers

he’d tried to talk to”.

‘‘I’ve never really had a close call

in the plane and always take the

safety aspect of aviation very serious-

ly. As a rule, I don’t have much to

drink anyway, but I always make it a
strict rule never to have any alcohol

at all for 24 hours before flying”.

Leon reports, though, that he has

had to make one emergency landing,

a bathroom stop in his early flying

days when he hadn’t gotten used to

the idea that the facilities weren’t as

handy as they are on a commercial
airliner.

ANA Campaigns for

New Members
The American Numismatic Associa-

tion is launching a membership drive

aimed at attracting the many novice

and isolated coin collectors. It is offer-

ing a premium to each person whose
application for membership is re-

ceived on or before September 30 next.

The premium is a copy of the 1983

‘‘Red Book”, to be given for all classes

of membership except Associate.

The ANA is known worldwide as the

largest and most active group of per-

sons interested in the collecting and
study of coins, paper money, medals,
tokens and related items. Its monthly
magazine, The Numismist, is free to

all except Associate Members, con-

tains articles on various phases of the

hobby, news items pertaining to it,

and advertisements of leading coin

dealers.

For the studious and those wanting
to read up on their specialties, the

ANA numismatic lending library is

without peer. Members pay only the

insured postage to borrow books on all

facets of the hobby.

The ANA Certification Service ex-

amines coins submitted by members

and issues certificates of authentica-

tion for those that are genuine. It also

grades United States coins and fur-

nishes photographs to owners’ specifi-

cations, including enlargements of de-

tails photographed through a micro-

scope. Modest fees are charged to

cover the cost of providing this ser-

vice.

A 1983 ‘‘Guide Book of United States

Coins” (the Red Book) by R. S. Yeo-

man, 36th edition, will be given to

each new Regular, Junior, Life or

Club Member whose application, with

proper remittance, is received at ANA
headquarters in Colorado Springs by
September 30 next. These copies of the

hobby’s most popular coin book were
generously donated to ANA by the

Western Publishing Company, Racine,

Wisconsin, for this promotion.

A brochure containing further infor-

mation about the Association and a
membership application form will be

sent upon request to ANA Member-
ship, P. O. Box 2366, Colorado Springs,

CO 80901.

Don’t forget to keep

your valuable CSNS

membership in force

by sending your

$3.00 annual dues

to the

Secretary-Treasurer !

Marjorie Owen

P. O. Box 65336

West Des Moines,

Iowa 50265—
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The King of American Coins

by David Massey, J-3931

“In all the history of numismatics of the entire world, there is not today and
there never has been a single coin which was and is the subject of so much
romance, interest, comment and upon which so much has been written and so

much discussed as the U. S. Dollar of 1804”. i B. Max Mehl, the famous numis-

matist and dealer, made this comment in 1941 in an auction catalogue which

featured an 1804 dollar. He could not have stated it better. In my opinion, the

1804 dollar has a history that reaches far beyond any other U.S. or foreign coin.

In the 1830’s, it was a common practice of nations to give a proof presenta-

tion set for leaders of other nations. An entire set would have to include every

denomination. When the U. S. Mint decided to do this in 1834, there was a

problem. The Mint had suspended production of the silver dollar and the ten

dollar gold eagle coins in 1804.

Mint records show that 19,750 silver dollars were struck in 1804. Back then

it was common to use dies from the previous year if they were not worn out.

Most likely, the silver dollars struck in 1804 were actually 1803.2 In 1834, since

the dollar and eagle coins were still authorized, the Mint decided to go ahead

and make new dies for an l£04-dated dollar and eagle coin. This is the origin

of the so-called “original” 1804 dollars.

The Mint gave presentation sets to at least two leaders. These include the

Iman (or sultan) or Muscat and the King of Siam (Fig. 1). It is rumored that

sets were made but not given to the Emperors of China and Japan. Soon after

being minted in 1834-35, some 1804 originals got into private hands. In 1843,

Matthew A. Stickney, one of a very few coin collectors of his time, traded

Figure 1 — The proof presentation set given to the King of Siam

by the United States Mint in about 1836
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Fig. 2 — “Class I” or “Original” 1804

dollar. Notice the relationship of the

“E” in “STATES” on the reverse to

the clouds. There are eight known
Class I 1801 dollars.

Fig. 3 — “Restrike” 1804 dollar, or

Class II and Class III specimen. The
Class II unique specimen has a no-

lettered edge, but it has the same
obverse and reverse as the Class III

specimen, of which six are known.
Notice the relationship of the “E” in

“STATES” to the clouds compared to

the “E” in Fig. 2.

“Pine-tree money and rarities not in their (the Mint’s) collection, one piece of

which has since proved to be exceedingly rare: the ‘Immune Columbia’ in gold,

1785 ...” for an 1804 dollar through a Mint officer.3 It is quite possible that

other 1804 originals got into private hands by similar trades. Today there are

only eight known “Class I” 1804 dollars (Fig. 2).

In 1859, the Director of the Mint asked the Secretary of the Treasury for

permission to restrike 1801 dollars to meet the need of collectors and to trade

for things needed in the Mint’s own collection. There is no proof of approval,

so it is assumed that the Mint never did receive permission. 4 The Mint went
ahead and made dies and struck five 1804 dollars. Some were sold to private

collectors for $75, and some were traded for pieces not in the Mint’s collection.

In 1861, under a new Director, the Mint recalled all five of the restruck 1804

dollars. Four of the five were returned. Of these, three were destroyed at the

Mint, and one was put in the Mint’s collection. Th ownership and location of

the one which was never returned is still unkown. Therefore, the only known
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“Class II” specimen is the one in the Mint’s collecion. It has a unique no-

lettered edge.

The Mint also struck several “Class III’ 1804 dollars in 1858. They are iden-

tical to the Class II specimen except for the fact that they have lettered edges.

These were struck at the same time the Class II specimens were, and for the

same purpose. However, the Class III specimens were concealed at the Mint
until 1875. Both of these dollars are known as “restrikes’’. The dies of the

restrikes were destroyed to keep them from being struck again. There are only

six known Class III specimens (Fig. 3).

There is some controversy behind the “Garrett Specimen’’ 1804 restrike.

A 1981 article in Numismatic News states that the “Idler Specimen’’ of the 1804

dollar “may have come from Koch and Co. of Vienna, Austria, circa 1875’’.

5

However, Eric Newman and Ken Bressett state in The Fantastic 1804 Dollar

that Koch and Company actually owned the coin until O. H. Berg bought it.

The Numismatic News article also states that the Idler Specimen “was pur-

chased at auction by George Cogan acting as an agent for T. Harrison Garrett.6

Again the book contradicts the article. It states that Garrett bought the 1804

dollar in 1883 from Berg. The credibility of the article by an unidentified author

who cites no resources is questionable in contrast to the book which the authors

researched in depth.

Another interesting thing about the Berg (or Garrett) Specimen is its sale

prices reflecting the coin market. In 1980 when the coin market was booming,

the Berg Dollar brought $400,000, a record high price for a U. S. silver coin.

Later it was sold in a private transaction for an undisclosed amount. Then, in

early 1982 when the numismatic market was way down, it sold for $190,000, less

than half the price sold for just two years before. It is interesting how an

historical item can reflect the present.

I think Mr. Mehl’s statement is 100 percent right. The 1804 dollar is very

often commented, discussed, and written about. It has a very fascinating and

interesting history that is truly unique. The 1804 dollar has a great right to be

called “The King of American Coins”.
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The Story Behind a Medal
by Samuel W. Johnson Jr. NLG

At any coin show we attend, there will be various United States and foreign

war medals for sale. The majority of these medals are very inexpensive. The
stories of why these medals were presented (and the men who received them)
are forgotten. The medals are mute.

Thousands of scrapbooks revealing these facts have either been thrown away
or destroyed in some manner. The man featured in this article received very

little local publicity. Few people, even in his home town, know his story.

The author strongly believes that, even though this may be a controversial

article to some people, this man’s story should be told. Admittedly, this will

be a most unusual story. (War medals are as numismatic as coins or paper

money !

)

The Vietnam War was very unpopular. Even today, many veterans of this

war have not received the honor and respect due them. The man featured in

this article, Sam Morrow, Jr., experienced the hell of jungle warfare and much
more. First, to understand him better, you must be given a bit of information

about his background.

Morrow was born in Sparta, Illinois, a small southwestern Illinois town
located 48 miles southeast of St. Louis. Like millions of other families across

our nation, the Morrow family was not considered part of the town’s so-called

“elite” population. Rightfully feeling that he was “as good as anyone else”,

Morrow grew up to become a quite arrogant young man. Even today, he dis-

plays scorn against many self-proclaimed elite people.

Although he did not graduate from high school, Morrow was highly intelli-

gent. He enlisted in the Marine Corps at age 18 on May 31, 1967. Although the

strict disciplinary drill instructors of Marine Corps boot camp thought that they

had “broken this man”, they hadn’t. Contempt and scorn still seethed inside

of Morrow.

However, he learned the lessons of boot camp well and was transformed

into a United States Marine. He was an inconspicuous appearing Marine, about

5’ 10” tall and weighing 145 pounds. After boot camp, like many others, he

volunteered to go to Vietnam. Although they didn’t know it at this time, the

Communist soldiers were to meet a most formidable and deadly opponent.

During his time in Vietnam, Morrow would perform his duties admirably.

His main job was driving an armored vehicle/ troop transporter. This vehicle

was designed to transport 26 men. However, Morrow found out one day that it

could carry more than twice that amount. His vehicle was literally packed with

dead American soldiers. As ordered, he transported them many miles. (Can

you imagine Morrow’s thoughts during this journey?)

While in Vietnam, Morrow was promoted twice, attaining the rank of Lance

Corporal. His record in Vietnam was spotless. He “never thought about whether

it was a just war or not”. He just followed orders, did what he thought was
right, and served his country.

On October 14, 1968 Morrow would help save the lives of six Marines. He
would later receive the “Navy and Marine Corps Medal” for heroism. His

citation reads as follows

:
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Commander in Chief United States Pacific Fleet

The President of the United States takes Pleasure in Presenting

the Navy and Marine Corps Medal to

Lance Corporal Samuel Adam Morrow Jr.

United States Marine Corps

for service as set forth in the following:

CITATION
“For heroism while serving with Company A, First Amphibian Tractor Bat-

talion, Third Marine Division in the Republic of Vietnam. On 14 October, 1968,

six Marines were in danger of being swept out to sea after they abandoned
their sinking amphibian tractor while attempting to cross the Cua Viet River
in Quang Tri Province. Realizing the seriousness of the situation, Lance Cor-

poral Morrow unhesitantly volunteered to ride on top of a tracked landing

vehicle which launched into the turbulent surf to attempt the rescue. Undaunted
by the heavy seas and high surf breaking over his vehicle, he resolutely held

his position and assisted in retrieving three of the Marines closest to shore.

Disregarding his own safety, he remained on top of the amphibian tractor as

it proceeded through the turbulant water a second time to the remaining three

Marines, who were clinging to a floating object 300 meters from shore. Reach-
ing the imperiled men, he skillfully assisted in their recovery and expeditiously

returned to shore, where the six survivors were then taken to an aid station.

Lance Corporal Morrow’s courage, bold initative and devotion to duty were in

keeping with the highest traditions of the United States Naval Service.

For the President

(Signed) John J. Hyland, Admiral, U. S. Navy
Commander in Chief U. S. Pacific Fleet

Morrow also performed other duties in Vietnam. On patrols, he served many
times as “the point man”. Serving on the point is most dangerous, because this

duty requires the soldier to be alone and in advance of the main forces. Should

a point man encounter an enemy force, he would quickly be killed.

However, the main U. S. force would know that the enemy was near and be

alerted. They would know because they would hear the shots or explosion that

killed their point man! A point man must be a very alert and skilled soldier.

The responsibility of this job is very high. If a point man did not do his job,

the main force might come under heavy fire. Friends, Morrow was an excellent

point man. He actually requested this job

!

While on patrols, four times he sighted enemy soldiers. An expert rifleman

(and also with a .45 pistol) Morrow won all four encounters. On several of these

patrols, Morrow would be “cut-off” from the main force. He, and others, would

have to “sit tight” for several days before attempting to re-join their outfit.

He stood many nights of “perimeter guard”. He, and many others, crouched

in fox holes, protected their camp from an enemy night attack. During these

nights, if a suspicious sound was heard, it was “standard procedure” to toss a

hand grenade toward the sound. Morrow did this dozens of times, as did his

fellow Marines. Several times, Morrow came under intense rifle and machine

gun fire while guarding the perimeter.

Morrow, and many others, “cut the fuses down” on their grenades so they

would explode about two seconds after “pulling the pin”. He simply states that
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Saimial A. Morrow Jr. receiving the Navy and Marine Corps Medal for

his rescue of six Marines during operations in Vietnam

they didn’t want the enemy soldiers to pick up any of their grenades and throw

them back. The Marines wanted a “fast action’’ grenade. (These must have
been agonizing and terrifying nights!)

Perhaps the most bone chilling experiences Morrow encountered were the

many enemy mortar bombardments. During one of these bombardments, Mor-

row was seriously wounded. Records indicate that he spent more than a month
in the hospital recovering from schrapnel wounds.

(Morrow’s experiences in Vietnam would physiologically affect anyone.

There are several experiences he doesn’t even wish to discuss. If asked about

these, he will just lower his head and say nothing. During the several inter-

views for this article, Morrow was visibly upset. He was very nervous. Without

a doubt, his brain was flashing vivid pictures of unpleasant memories.)

When Morrow’s tour of duty in Vietnam was finished, he returned to the

United States and was stationed at Camp Lejeune, a Marine Corps base in the

Carolinas. (Remember, friends, Morrow’s record in Vietnam was spotless!)

When he returned to native soil, he was not the same person. Quickly, “All

hell broke loose!’’ Between April 29, 1969 and June 2, 1970, Morrow would be

punished six times for “unauthorized absences’’. These U. A.’s were from a few
hours in length to 17 days.

Morrow would be “busted” in rank from Lance Corporal to Private First

Class and then down to Private, the lowest rank. He could not take orders any-

more. He was repeatedly punished for other minor offenses.

What had happened to this man? His record in Vietnam speaks for itself!

Yet, when he returned to safety in the United States, he obviously could not

adjust! Without a doubt, Morrow’s change from the world of war to the world
of peace had a profound effect on him.
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After his last “U. A.”, Morrow was in the base brig awaiting court martial

He acknowledged his rights and requested discharge “for the good of the ser-

vice’’. His wish was granted and he received an “undesirable discharge’’ on

July 10, 1970. (In August 1970, before a Navy Department “review board’’,

this would be changed.)

From official records: “In view of the applicant’s record of service, most
notably the applicant’s combat record and a personal decoration for heroism,

the (review) board concludes the more equitable discharge is a “General/Good
of the Service Discharge”.

Re-read the last paragraph. It is a powerful group of words (most notably

the applicant’s combat record) ! The men on this review board included several

Navy Captains and several Marine Corps Colonels! These career men had in

effect given Morrow a tremendously high compliment. The review board had,

obviously, overlooked Morrow’s shortcomings because of his accomplishments!

Sadly, this was not always the case. Long before his discharge, Morrow was
forced to “swallow a bitter pill”. Residents of his home town had planned a

“coming home celebration” for the heroic Marine. However, someone found

out that Morrow had been in trouble because of a “U. A.” The word about

this spread, and his celebration was cancelled.

To this day, Morrow is terribly disappointed because of this. Should not

Morrow have been honored for his accomplishments instead of again perse-

cuted for his shortcomings? The author suggests that the people who cancelled

his celebration should read the review board’s assessment!

Today, Morrow makes no excuses whatsoever about the trouble he had in

the Marine Corps. He simply states, “Yes, I did those things. I knew it was
wrong”.

Morrow’s Purple Heart, presented in

recognition of combat wounds received

in Vietnam.

Morrow’s Navy and Marine

Corps Medal
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Morrow is mellowing with age. He dearly loves his wife, children, and

residence in the tiny town of Swanwisk, Illinois. Working construction, he has

had a rough financial road during the past several years because of the reces-

sion. He is still somewhat a maverick, but has not been in any serious trouble

since his discharge. In fact, he is a quiet person today.

If the author didn’t strongly believe that this article should have been

written, I would have never spent one minute doing so. Hopefully, by telling

his story via this article, Mr. Morrow will lose some of the anger stored inside

of him. He met and defeated one of man’s most trying tests, that being the

test of war.

Morrow’s medals and monthly pension checks bring back memories such as

the sounds of gunfire, helicopter gunships passing swiftly overhead, mortars

and grenades exploding, wounded men screaming in agony, etc. Locked in his

mind are pictures of death and destruction beyond our belief. Yet, like thou-

sands of other Vietnam veterans, he never received the honor and respect due

to him

!

Even though you were later a maverick, Mr. Morrow, you have the author’s

highest compliment. I am positive the majority of readers will reach the same
conclusion. Because of this article, the story of you and your two most impor-

tant medals will now be known. You now have the recognition that you de-

served many years ago.

Unfortunately, and undeniably, the medals of literally thousands of other

heroic military men (and the untold stories behind them) will be forgotten as

the years pass by. Some of these medals will eventually end up in dealers’

cases, waiting to be sold for a few dollars. This fact, friends, is a tragedy!

ADVERTISING RATES
Beginning with the WINTER, 1983 Issue, rates will be as follows:

One Issue Two Issues Three Issues Four Issues

Eighth Page $ 8.00 $15.00 $ 22.00 $ 28.00

Quarter Page 12.00 22.00 32.00 41.00

Half Page 20.00 39.00 58.00 75.00

Full Page 40.00 75.00 110.00 140.00

Deadline for copy will be April 1, July 1, October 1, and January 1.

Illustrations and art work may be included in one-quarter page and larger ad.

Customers will be billed for actual cost of engravings.

Address communications concerning your needs in advertising to:

THE CENTINEL

P. O. BOX 589, MILWAUKEE, WISCONSIN 53201
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A recent photo of Morrow with his wife, Charlotte, and their three

children, Mary, Shiela and Bernadine

DON’T FORGET THAT THE 1984 CSNS CONVENTION

WILL BE HELD APRIL 26-29 AT MILWAUKEE’S

MECCA CONVENTION CENTER
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How To Conduct a Successful Coin

Show and Convention

by Adolf Weiss

Observation and active participation at major coin shows and conventions

over the years prompts me to write about this subject. We hope that from it,

extensive improvement will be forthcoming by all Bourse Chairmen, etc. who
are rsponsible for conducting the shows and conventions around the country.

Discussing this subject with many dealers, collectors, exhibitors and others

who are directly involved with shows and conventions, we have found that most
have recommended certain improvements. Our own personal participation at

shrows and conventions across the country has given us the opportunity to

witness many good points, and also the faults of certain shows.

The suggestions offered are categorized into three sections

:

(A) From Dealers’ standpoint.

(B) From Collectors’ standpoint.

(C) From Bourse Chairmans’ standpoint.

Beginning with category (A), we believe this to be the most important be-

cause without dealers no show or convention can be termed successful. It’s

therefore quite logic that emphasis be placed to see that dealers are well taken

care of in all respects.

1. Adequate and well advanced publicity and advertisement of show.

2. Conspicious display of signs leading to the site (hall, ballroom, etc.) of

show.

3. Bourse area should be well laid out in spacious manner, well lighted, and

adequate air-conditioning where needed.

4. Excellent security provision, which should include protective measures

upon arrival and departure. The issuance of Photo I.D. at dealers added

cost is also an excellent security measure.

5. A public address system manned by the registration personnel at the show

is of utmost importance, to provide messages, and announce special events

of the convention. This service should be provided hourly, and it is highly

suggested that during the announcements “DOOR PRIZES” be given to

those in attendance.

6. Continuing from No. 5, the location announcement of special tables assigned

to ANACS, INS, or any other promotional or educational facility should also

be done an an hourly basis, which gives the collector the opportunity to

know who and where these are located. It provides for attentiveness among
those at the show.

7. Many dealers do work their tables alone, and for them as well as others,

pages should be provided to run errands, hand out flyers, or take orders

for food. Junior collectors should be selected for such jobs, which gives

them an opportunity to earn money, which in many cases they will spend

on coins for their collection.

8. It is the Bourse Chairman’s duty to pace the Bourse area chatting with

dealers, and asking them what he can do to make the show more pleasant

for each dealer. Often times some dealer may have an excellent idea for

improvement of a show.
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9. A Hospitality Suite where luncheons and drinks are served to dealers is

also very important. It will also serve as a place of relaxation for dealers

after Bourse hours, and the chance to talk about the business of the hobby.

This suite may also serve as the room where educational forums, YN pro-

grams may be conducted before or after the luncheon period.

10. In addition to No. 5, the public address system should be utilized to the

fullest degree, never neglected, for the use of this serves the show well.

There are many more ways to improve the quality of a show for dealers,

but we believe the above stated are most important. Many shows have pro-

vided the services stated, but none of the shows have provided all of them.

Remember, dealers expenses such as Bourse fee, motel and transportation run

quite high. Make him feel important to you and the feedback of raves he will

voice will serve well for you, the Bourse Chairman and the show.

Turning to category (“B”) the collectors’ standpoint, we believe that a well

satisfied collector attending coin shows or conventions will advance much ‘free’

advertisement of any future show which is conducted in a successful manner.

There are different types of shows as seen through our eyes. One where only

few collectors attend is a so-called dealer-to-dealer show. The other, where

attendance is high, is then labeled as an all around successful show or con-

vention. The points outlined below are aimed at the successful all around show.

1. Provide well advanced publicity about the show with accurate directions

to the show site and the time table for Bourse, Educational and other

activities. It is also to include a listing of dealers attending and the people

associated in conducing Seminars, Educational forums, Young Numis-

matist programs, and authentication service.

2. Welcome the collector in a manner which will make him feel important.

Keep him well posted of events taking place while he’s touring the Bourse

or Exhibit area. Hourly door prizes as mentioned in No. 5 of Section “A”

will also serve well.

3. Educational forums and seminars, as well as “Specialty Club” programs

shall be number one on the Show Chairman’s agenda. It shall be presented

in diversified fashion, representing every segment of the hobby. “Do not

bias your show towards one special segment of the hobby!”

4. Young Numismatist programs are vital for a successful show, and the

selection of experienced people in this field who have had past success in

conducting such programs is very important. There are also many dealers

or collectors who are willing to devote their time and efforts to see that

the YN program becomes a success.

5. Another innovation that is rarely used is the staging of a “Symposium” on

one of the evenings of the show or convention featuring a panel of well-

known names in the hobby who will answer questions of collectors attend-

ing on all aspects of the hobby. We believe it will give the collector an

opportunity to meet many of the well-know names in the hobby, about

whom he or she has read so much. Those represented on the panel will also

gain personal satisfaction of achievement being faced by the audience to

answer questions. Many of these panel members may have tables at the

show, it’s therefore important that the Bourse Chairman announce over the

public address system the table location.

The five points made above, if enacted by the Show Chairman, will leave

the collector’s view about the show on a bright note, and he’ll certainly rave

about it to others. This, then, will make the following year’s show an automatic

37



success, regardless of the market condition the hobby may find itself in.

At last to category (“C”) the Bourse or General Chairman’s standpoint.

The success or failure of a coin show or convention is viewed by the way the

Bourse Chairman conducts himself in staging of the event. The job is not easy,

considering the vast amount of shows held annually across the country. The
“five” suggested points below should serve well as far as the Bourse Chairman
is concerned, if he or she seeks to continue conducting successful shows or

conventions. We view a successful Show Chairman as follows:

1. Pleasant personality and overly ambitious and promotional.

2. Promptness in correspondence or other related matters concerning the

show or convention.

3. Plainly visible during the show’s schedule, especially the Bourse hours, and

most important to let everyone know who the Bourse Chairman is ! Many
collectors have attended shows for many years and never seen or heard

who the Show Chairman is. “Make yourself visible!”

4. The hiring of good security and the selection of the staff for the registra-

tion table is essential in the staging of a successful show.

5. Provide neat looking name tags or ribbons for collectors; this will also be

well remembered in the future.

This is how we view a successful show or convention, and we hope the points

outlined merit everyone’s consideration, if he or she wishes to conduct a

successful show. In all probability we did not cover everything; however, it

should serve as a starter for things to come in the future.

Any other suggestions or recommendations are welcome; we would like to

know. Please send these to: Adolf Weiss, P. O. Box 1205, Montclair, NJ 07042.

For the young collector of modest

means just starting with an interest

in numismatics, a glance through the

pages of some of the leading hobby

publications can be almost intimidat-

ing. Full page ads heralding the vir-

tues of wonder coins priced in the five

figures are not at all uncommon.
Turning away from the ads to news

coverage, it isn’t unusual to see an

article or two reporting the auction

sale of a well known rarity for a fig-

ure far in excess of the average an-

naul earnings of many an ordinary

working person.

“What place can there be for me in

a field requiring such great wealth to

participate?” is a question that has

probably been asked many times, not

only by the beginning young numis-

matist, but probably by a great many
older collectors of ordinary means, as

well.

While the sales of a few “wonder
coins” at phenominal prices make for

good press coverage, let’s not forget

that for most of the participants in

our hobby the field is just that — a

hobby or part-time diversion for fun

and relaxation.

It certainly isn’t necessary to have
a yearly expenditure budget of $10,000

or more, or indeed, even $100 or more
to be a numismatist in the true sense

of the word. In fact, it isn’t really

necessary to spend a single dollar to
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be a numismatist.

What is necessary is a desire to

learn about the hobby. Where did our

coinage system come from? Why do

we have paper money? Why have sil-

ver dollars been minted some years

in the past but not in others?

These are all questions which reach

at the heart of an interest in numis-

matics. The answers can all be found

at the library, and in the course of

finding them even more questions will

probably be uncovered by an inquiring

mind.

The bourse area of a major coin

show, such as the CSNS Convention,

with its apparent emphasis on the

commercial activity of the bourse

floor, can be an intimidating spectacle

for the beginning collector. Many of

the better quality shows include a

number of educational programs as

part of the show activities. Sometimes

well known authorities in a particuar

field of numismatic specialization can

be met and talked to face to face at

these educational programs.

The beginning collector should never

feel that the author of a scholarly

book or study on numismatics would

be above talking to someone with a
less advanced level of knowledge. In

fact, my personal experience has been

just the opposite. Many of the well

known numismatic authors will bend

your ear off talking about their field

of study if given half the chance.

Remember that there is more to a

well run coin convention than the

bourse floor. You can attend a major

convention and be enriched many
times over by attending the generally

free educational programs offered at

many of the larger shows.

Don’t let the dollar signs scare you

away from numismatics. That’s cer-

tainly part of the field, but not the

only, or even the most important part.

— Kevin Foley

ATTENTION: YOUNG NUMISMATISTS

The editor wants to take the oppor-

tunity to thank Shawn Duthie, Helena,

Montana, who steps down with this

issue as the CentinePs YN columist.

Shawn was the first to regularly con-

tribute such a feature to our magazine

and has written several articles for

the Centinel. He was recognized at the

Dearborn CSNS Convention as the

first recipient of the Daniel Parker

Literary Award, named in honor of

the immediate past editor of the

Centinel, for the best article by a

young numismtist to appear here in

the past year.

Thanks, Shawn, for your efforts on

behalf of CSNS — and good luck in

you future endeavors.

I know there are several talented

young numismatists who would like

the opportunity to follow in Shawn’s

footsteps, so to be fair to all, I’ll

announce the opening for a YN colum-

nist through our magazine so every-

one interested can have a chance to

apply.

The pay is modest — in fact, there

is none — but there will be a great

deal of satisfaction to be gained from

contributing your efforts four times a

year to a quarterly column in the

Centinel. If you’d like to consider be-

ing a regular columnist for the Cen-

tinel contact the Editor, Kevin Foley,

P. O. Box 589, Milwaukee, WI 53201.

— Kevin Foley
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Coronation Crowns of the South Atlantic

by Tom Kostaluk CSNS 2960

In 1978, the British island colonies of St. Helena, Ascension and Tristan da
Cunha issued crowns to commerate the twenty-fifth anniversary of the Corona-

tion of Queen Elizabeth II.

St. Helena is 47 square miles in area and has a population of about 5000. It

is remembered mostly because it was the place of Napoleon’s exile and death.

The island lies almost in the middle of the South Atlantic Acean, 1140 miles

from Africa and 1800 miles from South America.

Ascension, some 700 miles northwest of St. Helena, was named by the

Portugese explorer Joao da Nova, who discovered the island on Ascension Day,

1501. It is now an important world telecommunications centre and the N.A.S.A.

tracking station, and its population has increased because of this.

Tristan da Cunha is perhaps the remotest permanently inhabited place on

earth, some 1300 miles southwest of St. Helena and almost equidistant from

Antartica, Africa and South America. In 1961 a volcanic eruption forced the

total evacuation of the island, most of the population going to England. In

1963, most returned to resume their own way of life.

On June 2, 1953, more than 7500 people attended the Conornation of Queen
Elizabeth II in Westminister Abbey. In this ceremony Elizabeth was crowned

the fortieth British monarch since William the Conqueror and the sixth Queen
Regnant. On Her Majesty’s arrival at the Abbey, she was met by the Earl of

Marshal and was preceeded into the Abbey by the clergy and nobility, who
carried the regalia.

The Archbishop of Canterbury then addressed the assembly: “Sirs, I present

unto you Queen Elizabeth, your undoubted Queen: wherefore all you who are

come this day to do homage and service are you willing to do the same?” The

assembly replied, “God Save Queen Elizabeth!” The Recognition, as this part

of the service is called, was repeated three times more and the trumpets

sounded at the response.

The Archbishop then asked the Queen: “Madam, is Your Majesty willing to

take the oath?” She replied: “I am willing, so help me God.” Then she knelt

at the altar, kissed the Bible, and swore the oath and signed a copy of it. The

Queen then returned to her chair for the ceremony of the spiritual unity of

England and Scotland. The service then continued with the Communion, the

annointing, the presentation of the spurs and swords and the investing of the

stole and robes.

The climax of the whole service is the crowning. The Queen was seated in

the Coronation Chair and the Archbishop of Canterbury placed the St. Edward’s

Crown upon her head. Then all the lights were switched on, the peers and

peeresses put on their coronets and the whole Abbey rang with shouts of “God
save the Queen.”

Thirty years have passed since the Coronation, and Queen Elizabeth II has

become the third longest reigning queen in British history. Her reign has

been eventful and she has become extremely popular with her British subjects.

Her Majesty is perhaps the most widely known British monarch because she
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has traveled more than any earlier sovereign. The twenty-fifth anniversary of

the Cononation was commemorated in many parts of the British Common-
wealth with stamps or coins.

The crowns of the South Atlantic were struck in silver and in cupronickel.

The issue of each was 25,000 in silver proof, 70,000 in uncirculated silver and

128,000 in cupronickel. The obverse of all three issues bears the diademed bust

of the Queen by Arnold Machin, with the inscription QUEEN ELIZABETH
THE SECOND. The reverse depicts one of the ‘Queen’s Beasts’ with an animal

native to the island.

St. Helena — St. Helena’s crown shows the Black Dragon of Uuster and a

stylised heraldic sea lion flanking a crowned and mantled oval bearing a full-

faced portrait of the Queen from the Silver Jubilee photograph by Peter

Grugeon. The sea lion is derived from the coat of arms of the East India

Company.

Ascension Island — The crown of Ascension does not show the Grugeon

portrait. It shows the lion of England, the royal beast of England since the

twelfth century, above a green turtle native to the island.
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LEGAL TENDER
by Bill Mross

1.

) Dear Legal Tender: In 1980 I

suffered a burglary and lost just over

$10,000 worth of rare coins. The loss

was not covered by insurance, so I

was able to take a casualty deduction

on my federal tax return for the year.

Police continued to investigate and

yesterday I received the good news
that my collection had been recovered

intact and that I will be able to re-

cover everything. What effect does

this have on my 1980 tax return where
I claimed a loss from the theft? Will

I have to file an amended return for

that year? — A. R., Tulsa, OK
Dear A. R. — You are indeed for-

tunate to be able to recover your

items; especially after the lapse of

such a period of time. As far as your

tax situation would go, you could

either file an amended 1980 return or

include the recovered material as in-

come on your 1983 return on the

“other income” line. I have followed

the latter procedure myself and not

encountered any difficulty.

Which course you take would likely

depend upon the character and the

amount of your income for 1980 and
1983. It may be to your financial ad-

vantage to place it on one return in-

stead of the other. Your tax adviser

would be the best person to tell you
how to proceed with your problem.

Congratulations, again

!

2.

) Dear Legal Tender: I belong to

an established coin club which is in-

corporated as a nonprofit organiza-

tion. The club sponsors a highly profit-

able coin show and has accumulated
substantial assets in the form of cash

and certificates of deposit. It spends
only a tiny portion of its assets each
year on activities which benefit col-

lectors or the public in general and a
significant amount on activities which
benefit only its members.

Is there a potential problem here in

the misuse of nonprofit status to gen-

erate and retain large amounts of

money. If the tax authorities look into

such a case and assess penalties and

interest could the club officers be held

personally liable for either a tax de-

ficiency or to the other members for

failing to protect the club’s assets?

— (Name and address withheld.)

— A nonprofit organization may
be taxed on business income that

is not substantially related to the pur-

pose for which it obtained its exemp-
tion. Assuming that the coin show is

open to the public (or even to anyone

proclaiming himself to be a numis-

matist), I would see no particular

problem with what it generates. The
interest income seems to be deriva-

tive of it. The exemption granted to

such a group may be revoked if appli-

cable law switches (which tax law has

a way of doing every few minutes) or

if the facts of its situation alter.

Should such a group diviate or vary

too far from what it set forth in the

filing for exemption, the exemption

then may well be lost—whether retro-

spectively or prospectively is up to the

IRS — although the former is rare. I

recall that the Chicago Coin Club had
some difficulties with the tax folks

over this type of a situation a number
of years ago. The particulars elude me
and I am unaware of how the matter
was resolved, but it is a matter of

simple common sense that such a

group should not become an indefinite

hoarder. It is perfectly permissible to

donate surplus funds to another less

well-fixed exempt organization.

Insofar as the liability of club offi-

cers goes on this one, I am not so sure

that it is terribly realistic. The corpo-

rate status would likely insulate the

officers from personal liability for the
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tax deficiency (this is one of the very

purposes of incorporation) unless it

could be shown that the corporation

was a mere sham to conceal their per-

sonal activities and profit themselves

(not the easiest thing in the world).

There would perhaps have to be an

additional showing that the officers at

the time of the assessment of the

deficiency had been responsible for the

accumulation of the excess funds.

I would not be so sure that the club

members could successfully maintain

suit against the officers for damage
to the club, either. Derivative suits by
corporate shareholders are a common
legal phenomenon, but these seem to

invariably involve “for profit’’ corpo-

rations in which the shareholders have
some financial stake that is suscep-

tible to loss and has been prejudiced

by director/ officer action. Since the

nonprofit corporation here is expressly

one for an effectively charitable pur-

pose, it would seem that its assets do

not belong to the members and they

could not assert that they sustained

any pecuniary loss to be able to show
damages.

The parameters of liability have
been so widely expanded in recent

years, however, that I would be fool-

hardy to simply say that nothing like

this could ever happen. Perhaps one

day it will. The directors and officers

would be well-advised to acquire a
policy of errors and omissions (E & O)

insurance that should be available for

nominal cost in this type of case.

3.) Dear Legal Tender: I am a coin

dealer and frequently purchase bourse

space at coin shows. All the applica-

tions contain a clause relieving the

shrow sponsor of liability in the event

a bourse dealer suffers a loss by theft

at the show. Some such clauses are

only a few sentences long, while some
others are very detailed and run a

page or longer. Are such clauses

really enforceable? — K. L., Los

Angeles, California.

Dear K. L. — I’ll have to put you

off on this one. It’s about like asking

you to grade a coin that you are un-

able to see. I would have to see any

given agreement to advise as to its

effect. Should such a clause be nulli-

fied or limited in its effect, the ques-

tion could really turn on a compara-

tive degree of negligence between the

dealer and the show people. It could

well be held that in this industry a

coin show is expected as a usual busi-

ness practice to furnish a certain

amount of security.

If this protection is totally absent

or is insufficient, then the show people

may well have to respond in damages.

If, on the other hand, the dealer is

neglectful in simply leaving his table

for an interval and gets ripped off, he

may have to bear the entire loss. As

in my response to the last question, it

is well (and, in this situation, virtually

mandatory) to have appropriate insur-

ance coverage to protect against theft

losses — a body can go broke taking

casualty losses like A. R.

Thanks for writing and reading!

’Til next time

!

Bill Mross, Legal Tender

Do you have a legal question about numismatics ?

Have it answered in The Centinel by Attorney Bill Mross !

Send your questions to:

The Centinel, P. O. Box 589, Milwaukee, Wis. 53201
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NUMISMATIC TRAVELS
by Kevin Foley

Beginning with this issue, The Cen-

tinel will include a regular travel fea-

ture aimed at our members who are

frequent coin show attendees and
heavy users of travel and hotel ser-

vices. Contributions from the mem-
bers are welcome, so if you have any
travel bargains you’d like to share

with your fellow numismatists in

CSNS, contact the editor.

— Kevin Foley

Imagine seeing an ad for a coin

show that reads something like this

—

“Dealers from across the country —
200 Tables — Public Admission $75.”

I can hear the laughter now. Yet what
many of you don’t realize is that for

years you have actually been paying

a hidden admission fee to attend many
coin shows, not only in our region, but

across the country.

When I first started traveling to

shows I always assumed that the

“special” convention rates offered to

dealers and collectors by the hotels

near and at the coin show or conven-

tion site were lower than rates avail-

able to the general public. Actually,

when you attend a convention of any
sort you are quite likely to be paying

a higher rate for your room than the

unattached traveler not part of your
group.

How can this be? Shouldn’t the

group that produces hundreds of

nights of occupancy for a hotel be

given better rates than the single

transient guest? Logically perhaps
this is true, and yet the lodging indus-

try apparently views the convention

attendee as a captive audience and
regularly extracts premium room
rates over and above those charged
for identical rooms rented to the

unattached travelers.

There are several reasons for this.

When a coin show is held at an exhibit

hall operated by a hotel, it is not

uncommon for the show sponsor to

pay a floating rental rate for the hall.

The maximum daily rental is re-

duced based on the number of hotel

rooms rented as a result of the show.

In some cases the premium charged

show attendees under this arrange-

ment is only a few dollars per night.

In others with which I’m familiar the

premium can be $25 or more per

night.

Think of what this means for you.

If you attend 25 coin shows per year,

as is not uncommon for many dealers,

and spend three nights per show at an

average hotel convention premium of

$10 per night, at the end of a single

year you’ve needlessly spend an extra

$750 on travel costs.

In addition to the fact that show
attendees are in many cases helping

to pay for the exhibit hall through a
hidden surcharge on their room rates,

the hotels have another reason for

following this practice.

A hotel room night is a highly per-

ishable commodity. The $70 room at

a first class hotel doesn’t do the owner
any good when it sits idle and fails to

produce any revenue at all.

The lodging industry strives to at-

tract business for rooms which would
otherwise be unoccupied through a
variety of marketing techniques, the

common denominator being a special

rate ofered to weekend business or

business booked within a few weeks
of arrival.

These “Weekend Specials” can offer

significantly lower rates than conven-

tion rates. Many of these weekend
specials are available only for check-

in on Friday or Saturday, but at least
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one, the “Family Plan” offered by
Marriott, is available any day of the

week.

Perhaps the most aggravating part

of the lodging industry practice is the

fact that the special rates for week-
ends generally carry the admonition
— “Not available to groups and con-

ventions.”

So, if you inquire about a weekend
special — and most of the major
chains have them — and you reveal

your affiliation with a convention,

expect to pay anywhere from $2 or $3

per night up to $25 or more per night

extra for your room.

The next time you plan to attend a
coin show, do yourself a favor and
either call the specific hotel directly

or inquire through the chain’s toll free

number and ask if they have any
reduced rate or weekend specials. You
may be shocked to find out how much

lower the weekend special is than the

so called “special” rate which was
offered to you as part of the conven-

tion package. In many cases the spe-

cial convention rate is more special

for the hotel than the customer.

Generally speaking, the higher the

rates at a hotel and the fancier it is,

the more likely it is to also have a

weekend special.

The toll free reservation numbers
for the various hotel chains can be

obtained by calling information at

(800) 555-1212. The clerks at the toll

free reservations number will gen-

erally, but not always, have the infor-

mation about reduced rate specials at

the individual hotels in their chain.

Since most of the better hotels do

have such packages, if you can’t get

the information from the toll free

number, call the hotel directly and
they will be sure to have it.

THE CONFIDENCE
CORNER

by Bill Quarles

It’s certainly no secret in numis-

matic circles that the Morgan Dollar

is one of the most popular coins with

collectors. Perhaps nothing can rival

the beauty of a cameo proof like Mor-

gan Dollars with frosted devices and

a deep mirrored surface. Because of

their attractiveness and scarcity such

coins regularly trade at premiums, in

some cases very substantial prem-

iums, above the value of the regularly

encountered strikes.

The American Numismatic Associ-

ation Certification Service (ANACS)
has reported recently that some high-

ly deceptive examples have turned up
with artificial frosting applied to the

devices. According to ANACS the

quality of workmanship on these

artificially frosted coins is quite high.

By examining the border area be-

tween the devices, or raised portion

of the coin, and the fields, or flat

background portion, areas can, how-

ever, be detected where the artifi-

cially applied frostening has run over

onto the fields. Magnification will be

necessary to detect the tell-tale signs

of alteration.

This is not the first example of arti-

ficial frosting detected by ANACS.
This one differs from attempts ex-

posed earlier, however, in that with

the earlier efforts the “frosting”

could be removed by dipping the

suspected coin in any of the widely
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available coin dips containing an

inorganic acid. With the newly de-

tected coins, however, only an organic

solvent, such as alcohol or acetone

will remove the spurious frosting.

Used with care, neither detection tech-

nique should harm a genuine coin.

Frosted coins are scarce because
they result from the first strikings

with a die and as the die is used more
and more the frosting or matte ap-

pearance to the raised areas of the

coin gradually diminishes. This scar-

city accounts for their premium in the

commercial market place and the

temptation presented the less than

scrupulous to artificially manufacture

such coins to meet the demand which

the supply of genuine frosted Morgans

is unable to meet.

Collectors interested in ANACS
might want to learn of a new publica-

tion, Report on ANACS Coins, pub-

lished in newsletter format by Robert

S. Riemer. The first two issues con-

tained a number of articles by and

interviews with recognized numis-

maticmatic authorities, such as An-

thony Swiatek.

A full year subscription is avialble

for this monthly for $38 from Robert

Riemer, P. O. Box 33, Brooklyn, New
York 11230. The issues I’ve been able

to read were certainly worthwhile and
I’d recommend that collectors with an
interest in ANACS certified material

consider subscribing.

— Bill Quarles

! SHOW CALENDAR !

! I

Show Chairmen are invited to send announcements of upcoming coin

shows in the Central States region. The Show Calendar is intended to

assist collectors and dealers in planning their show attendance. It is also

designed to aid show sponsors in avoiding date conflicts. Show dates

will be listed up to 24 months in advance and show sponsors are

encouraged to submit dates for future shows through March of 1985.

Please include the city where the show will be held, official name of

show, show dates and location, as well as the name, address and phone

number of the show or bourse chairman. Send to: Kevin Foley, P. O. Box

589, Milwaukee, Wisconsin 53201.

PEORIA, ILLINOIS — SEPTEMBER 9-11, 1983

Illinois Numismatic Association Coin Convention, Continental Regency
Hotel, 500 Hamilton, Boulevard. Joe Mileham, B&J Coin Shop, 3123
South Dirksen Parkway, Springfield, Illinois 62703. (217) 529-6277

CINCINNATI, OHIO — SEPTEMBER 16- 18, 1983

Greater Cincinnati Numismatic Exposition, Drawbridge Convention Center.

Paul Padget, 2200 Victory Parkway, Suite 501, Cincinnati, Ohio 45206.

(513) 861-5506

46



CEDAR RAPIDS, IOWA — SEPTEMBER 31 - OCTOBER 1 - 2, 1983

Iowa Numismatic Association Annual Convention and Coin Show, Shera-
ton Inn, 525 33rd Avenue S.W. Jim Hamling, 4312 Twine Pine Drive S.W.,

Cedar Rapids, Iowa 52402.

MILWAUKEE, WISCONSIN — OCTOBER 7 - 9, 1983

Milwaukee Numismatic Society 49th Annual Fall Coin Show. MECCA Con-
vention Center. A. P. “Del" Bertschy, 3939 North Murray Ave., Shore-
wood, Wisconsin 53211.

AKRON, OHIO — OCTOBER 14- 16, 1983

Akron Rainbow Coin and Jewelry Show, Ramada Inn, 1-77 at Route 18.

Ron Nelson, Box 22673, Cleveland, Ohio 44122.

LOUISVILLE, KENTUCKY — OCTOBER 14- 16, 1983

Kentucky State Numismatic Association Coin Show, Holiday Inn Conven-
tion Center, 1-65 at Fern Valley Road. Mike Schmidt, 1740 Meyers Lane

#2, Shevely, Kentucky 40216.

LANSING, MICHIGAN — OCTOBER 16, 1983

Lansing Coin Club Annual Fall Coin Show, Lansing Hilton Inn, 7501 West
Saqinaw at 1-96. Bill Lacy, 625 South Waverly Road, Lansing, Michigan

48917. (517) 321-2113

TOLEDO, OHIO — OCTOBER 21 -23, 1983

Toledo Rainbow Coin and Jewelry Show, Sheraton Westgate Inn, 3536
Secor Road at 1-475 Exit 17. Ron Nelson, Box 22673, Cleveland, Ohio
44122.

CINCINNATI, OHIO — OCTOBER 28 - 30, 1983

Cincinnati Rainbow Coin and Jewelry Show, Marriott Inn, 11320 Chester

Road at 1-75 Sharon Road Exit 15. Ron Nelson, Box 22673, Cleveland,

Ohio 44122.

CHICAGO, ILLINOIS — OCTOBER 28 - 30, 1983

National Numismatic Network Fall Coin Show. Sheraton O’Hare Inn.

Paula Farrell, 1423 West Fullerton Avenue, Chicago, Illinois 60614. (312)

528-3947.

HOPKINS, MINNESOTA — OCTOBER 29-30, 1983

Minnesota Organization of Numismatists Annual Coin Show and Conven-

tion, Hopkins House. Jerry Swanson, Box 565, Rochester, Minn. 55901.

DAYTON, OHIO — NOVEMBER 4-6, 1983

12th Semi-Annual Greater Dayton Coin Expo. Dayton Exposition and Con-

vention Center, 5th and Main. Ron Crouch, 188 Lynnhaven Drive, Dayton,

Ohio 45431. (513) 254-9589.

DEARBORN, MICHIGAN — NOVEMBER 25 - 27, 1983

Michigan State Numismatic Society 28th Fall Coin Show and Convention,

Hyatt Regency Hotel. MSNS, Box 2014, Livonia, Michigan 48154.
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KANSAS CITY, MISSOURI — NOVEMBER 25 -27, 1983

Heart of America Numismatic Association 25th Annual Midwest Coin
Show, The Inn, Executive Park, 1601 North Universal Avenue. Ralph
Hardman, 4809 Belinder Court, Shawnee Mission, Kansas 66205.

JOPLIN, MISSOURI — DECEMBER 3-4, 1983

Southwest Collectors Association Coin, Stamp, and Card Show. Ramada
Inn, 3320 South Rangeline. Jack Craddock, Box 242, Carthage, Missouri

64836.

MILWAUKEE, WISCONSIN — FEBRUARY 3-5, 1984

South Shore Coin Club 21st Annual Coin Show, MECCA Convention Cen-
ter, 4th and Kilbourn Streets. Bob Krueger, 3159 South 13th Street, Mil-

waukee, Wisconsin 53215. (414) 643-5775

MILWAUKEE, WISCONSIN — APRIL 26-29, 1984

Central States Numismatic Society Convention and Coin Show, MECCA
Convention Center, 4th and Kilbourn Streets. A. P. “Del" Bertschy, 3939
North Murray Avenue, Shorewood, Wisconsin 53211.

MILWAUKEE, WISCONSIN — JULY 13-15, 1984

MidAmerica Coin Show, MECCA Convention Center, 6th and Kilbourn

Streets. Kevin Foley, P. O. Box 589, Milwaukee, Wisconsin 53201. (414)

282-2388

TOPEKA, KANSAS

COIN and STAMP SHOW

NOVEMBER 19 and 20

RAMADA INN DOWNTOWN

SATURDAY: 9:00-6:00

— 6th and MADISON

SUNDAY: 9:00-5:00

50 TABLES

BOURSE: DEAN or EVELYN SNEPP

P. O. BOX 2812, TOPEKA, KS 66601

(913) 357-7739

xxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxx
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MILWAUKEE
CALLING

MILWAUKEE
NUMISMATIC SOCIETY

49th ANNUAL FALL
COIN SHOW

OCTOBER 7th - 8th - 9th, 1983

OUR GREATEST SHOW — 160 DEALERS
Free Admission Free Literature

Free Wooden Nickels

Exhibitors Invited Numismatic Programs

MECCA CONVENTION CENTER
Wisconsin’s Largest Convention Center

4th and KILBOURN AVENUE

BOURSE: DEL BERTSCHY

3939 NORTH MURRAY AVE. — SHOREWOOD, WIS. 53211

PHONE 414-962-5975

The Milwaukee Numismatic Society's 48th Annual Coin Show last

October was the largest and finest club sponsored show

in the north central United States in 1982

The Milwaukee Numismatic Society will host the 1984 Central States

Numismatic Society Convention on April 26 - 29, 1984 at MECCA
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MEMBERSHIP APPLICATIONS
The persons named below have applied for membership in the Society. Each
applicant will become a member in 30 days, unless a written objection to his

or her application is received by the Secretary-Treasurer prior to that date.

REGULAR MEMBERSHIP

3973

J-3974

3975

J-3976

3977

3978

3979

3980

3981

3982

3983

3984

3985

3986

3987

3988

3989

3990

J-3991

3992

3993

3994

3995

3996

3997

3998

3999

4000

4001

4002

4003

4004

4005

J-4006

J-4007

J-4008

4009

4010

4011

4012

4013

4014

4015

4016

Thomas M. Denly

Debbie Wilamowski
Scott C. Hocevar
Scott E. Jaynes

Dr. G. W. Vogt

Marvin Bierman
Robert C. Jane

Joe Buzanowski

Donald R. Ohler

Marvin L. Schaub
Leon E. Quast

Ronald W. Payne
Christine E. Pasciuti ...

John R. Pasciuti

John Christensen

Fred Lewis

Ray Olson

Dane Munro
Steve Davis

Thomas D. Reynolds ....

Craig S. Raebel

Paul V. Battaglia

Mark E. Goldberg

Jack Copeland ..._

Kurt Langland

Ron Howard
John A. Rdzak
Ray Burns

Michael E. Vajgert

Wallace G. Lee, D.D.S.

Patricia Keeth

La Verne B. Maddix
Judy Slate

Michael Faricy

James Stoutjesdyk

Rob Chramosta
Sophie A. Podufaly

Paul Gallagher

Vroni Gallagher

Richard Speer

Reginald J. Kimball

Daniel H. Davey
Carl F. Wolf

Tom Shiffler

Boston, Massachusetts

Fraser, Michigan

Kalamazoo, Michigan

Dearborn, Michigan

Houston, Texas

Chesterfield, Missouri

New Orleans, Louisiana

La Place, Louisiana

Orange City, Florida

Saginaw, Michigan

Bloomington, Minnesota

Newark, Delaware

.... Framingham, Massachusetts

.. Framingham, Massauchusetts

Excelsior, Minnesota

Excelsior, Minnesota

Plymouth, Michigan

Waterford, Michigan

Lasing, Michigan

Omaha, Nebraska

Wausau, Wisconsin

.. West Roxbury, Massachusetts

Beverly Hills, California

San Antonio, Texas

Des Moines, Iowa
Des Moines, Iowa

Vernon Hills, Illinois

Cleveland, Ohio

Omaha, Nebraska

Pontiac, Michigan

Allen Park, Michigan

Monroe, Wisconsin

Warren, Michigan

Detroit, Michigan

Swartz Creek, Michigan

Clarendon Hills, Illinois

Boyne Falls, Michigan

Shererville, Indiana

Shererville, Indiana

Louisburg, Kansas
Groose Pointe Woods, Michigan

Williamston, Michigan

Chicago, Illinois

Ashland, Ohio
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4017 William J. Shankle
4018 Keith Shriner

4019 C. Herbert Spencer, M.D. ...

4020 Gerald R. Scherer, Jr.

4021 Leo Gramligh
4022 Len Glazer

4023 Gerald D. Silbert

4024 Ronald Stoutjesdyk

4025 John Ward
4026 Larry Spencer
4027 Barry Stuppler

4028 Fred Oliver

4029 Jack O’Brion

4030 Clifford Heverly

4031 Walter E. Archie

4032 Lansing Coin Club Lansing, Michigan
4033 Wayne Taylor Dearborn, Michigan
4034 Thomas V. Warfel Edwardsburg, Michigan
4035 Coleman Foster

4036 Adrian Vanderaa Port Huron, Michigan
4037 Frank Szenay Bay City, Michigan
4038 Steve Szenay Bay City, Michigan
4039 David Davis

4040 Sal Prezioso Canton, Michigan

4041 Lloyd Thompson
4042 Alexander Peat Sterling Heights, Michigan

4043 Maria T. Paul Natick, Massachusetts

4044 Sheree K. Lauby Minneapolis, Minnesota

4045 Mark E. Lauby
4046 Harry Warren, Jr Memphis, Tennessee

4047 Bernard M. Harris Woodmere, New York
4048 Joe Carlton Birmingham, Michigan

4049 Nancy Hirschman Birmingham, Michigan

4050 David Hirschman Birmingham, Michigan

4051 David T. Ritchey Milwaukee, Wisconsin

4052 Henry Garrett North Hollywood, California

J-4053 M. G. Thompson Pine River, Minnesota

4054 Robert R. Van Ryzin Oshkosh, Wisconsin

4055 Dr. Doug Frazer Des Moines, Iowa

4056 Michael P. Thompson Lincoln, Nebraska

4057 Ron Nelson Novelty, Ohio

4058 Alex Perakis Media, Pennsylvania

4059 Richard Schober Oshkosh, Wisconsin

4060 Sp 6 John C. Knudsen APO - N. Y. 09102

4061 Barrett W. Zink Charlotte, Michigan

4062 Russell Millsap Independence, Missouri

J-4063 Roger Henkel Boone, Iowa

4064 George F. Neumer Milwaukee, Wisconsin

4065 William Baxter Brookfield, Wisconsin

4066 Juan M. Rodriguez Chicago, Illinois

4067 Gary Dishuk Garfield, New Jersey

4068 Ricky L. Dembinsky Saginaw, Michigan
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4069 Nelson Clark Cypress, California

4070 Michael Hodder New York, New York

299

300

301

302

303

304

305

306

307

308

309

310

311

312

313

314

315

316

LIFE MEMBER APPLICANTS

Ernest F. Lush *

Rich Hartzog *

Vincent B. Martini

Anthony E. Martini

Carl Jacintho *

Mary Leeuw
Claude R. Wise
Alan Yaffe

Thomas Denly *

David A. Hall *

James F. Payette

James L. Siness *

Bruce Vogel *

Rick Costello

Martin B. Paul

Tony Rood *

Sil DeGenova *

Stephen L. Tanenbaum

... Lathrup Village, Michigan

Rockford, Illinois

Farmington, Michigan

Farmington, Michigan

Lawrence, Indiana

St. Petersburg, Florida

Lebanon, Pennsylvania

Medford, Massachusetts

Boston, Massachusetts

Genesee, Michigan

Bethlehem, New Hampshire
Flint, Michigan

Indianapolis, Indiana

... Wrentham, Massachusetts

Natrick, Massachusetts

Endwell, New York
Philadelphia, Pennsylvania

White Plains, New York

Asterisk (*) indicates regular member applying for life member status.

FUTURE CSNS CONVENTIONS

1981 — April 26 • 29 Milwaukee, Wisconsin

Chairman: A. P. “Del” Bertschy, 3939 N. Murray Ave., Shorewood, Wis. 53211

1985 — April 25 - 28 Minneapolis, Minnesota
Chairman : Dick Grinolds, Box 18002, Minneapolis, Minnesota 55418

1986 — April 24 • 27 Kansas City, Missouri

1987 — May 7-10 St. Louis, Missouri

Chairman: Ron Horstman, 6137 Victoria Ave., St. Louis, Missouri 63139

1988 — Dates to be announced Indianapolis, Indiana

NOTE TO CLUB OFFICIALS: Interested in hosting a future CSNS Convention?
It is not too early to begin thinking of the future ! Submit your letter of invita-

tion to the CSNS Secretary - Treasurer at your earliest convenience. Your
request will receive the prompt attention of the Officers and Board of

Governors.

52



QUALITY
EXONUMIA

PUBLIC AUCTIONS
and MAIL BID SALES
Hard Times Tokens
Civil War Tokens
Early World Tokens and Medals
Early U. S. Storecards

World's Fair Collectibles

Masonic Exonumia
And Other Quality Exonumia

WANT LISTS: Solicited and Filled.

WANTED FOR PURCHASE OR CONSIGNMENT:

All Exonumia: one item or an entire collection.

FREE “Buying Guide” with prices paid, upon request.

Catalogs sent by subscription only.

Send $15.00 for five sale catalogs and prices realized.

A single sample copy will be sent upon request.

HJnrlii Exonumia
Rich Hartzog
POB 4143WL Rockford, IL 61 1 10-0643

815-226-0771

ANA LM 1046 CWTS LM 1 1 TAMS LM 57

Central States Numismatic Society LM 300

^ 4*
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Coin Shop

1338 Waukegan Road

Glenview, Illinois 60025

(312) 729-4342

WANTED TO BUY AT TOP MARKET PRICES

Old Paper Money

Foreign Gold

Silver Dollars

Medals and Tokens

Stock Certificates

Coin Banks

Silver Bars

U. S. Gold

Rare Numismatic Books

Counterfeit Detectors

Colonial Currency

All U. S. Coinage

Franklin Mint Medals

Spinner Memorabilia

Baseball Cards

Sports Memorabilia

Ken Saville, Owner
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IIk VI COINS
802 AVENUE G

FORT MADISON, IOWA 52627

(800) 535-8952

BUHL ARMSTRONG
COINS BOUGHT, SOLD, TRADED

PROFESSIONAL ESTATE

APPRAISAL SERVICE

We specialize in Gem Quality Morgan

Dollars and are constantly in the

market to acquire material

for our clients.

LIFE MEMBER: Contact B & M COINS
ANA #2492 for the best offer

CSNS #203 on your Gem
INA #74 Morgan Dollars
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CONSIGNMENTS WANTED
IF YOU ARE THINKING ABOUT SELLING YOUR COLLECTION, Mclntire

Numismatic Auctions WILL DO IT FOR YOU, in ST. LOUIS, or WASHING-

TON, D. C. and/or HOUSTON. All locations are in conjunction with a

MAJOR COIN CONVENTION this year.

Auctioneers for:

ARKANSAS NUMISMATIC SOCIETY 1981

GREATER HOUSTON COIN CLUB 1982, 1983, 1984

MISSOURI NUMISMATIC SOCIETY 1982, 1983

MID-ATLANTIC NUMISMATIC ASSOCIATION (MANA) 1983

CENTRAL STATES NUMISMATIC SOCIETY 1984, 1985, 1986

WE ARE INTERESTED IN THE FOLLOWING NUMISMATIC
MATERIAL FOR AUCTIONS:

Superb Gem Proof-Like and Mint State Silver Dollars

All U. S. Gold Coins and Commemorative Gold

Choice, pre-1945 20th Century Coins

U. S. Patterns and Territorial Gold

Colonial Coinage
Foreign Gold, pre-20th Century

U. S. Large Size Banknotes and National Currency

Presentation Sets and Rare Medals or Tokens
Early U. S. Coins (pre-1835) in all Grades
Liberty Seated Coins in Proof and Mint State

Barber Coins in Proof and Mint State

Early U. S. Proof Sets

Quality Canadian Coins of Victoria, George V, George VI

Foreign Crowns and Commemoratives
Quality Early Copper Coinage

Great collections are formed and great profits made by buying and selling at

public auction. Auctions are part of numismatic history — from the Chapman
Brothers to B. Max Mehl to the present day. The Garretts, Lilly and Eliasberg all

acquired pieces for their collections at auction. Some of the greatest investment

buys and purchases have been made at auction. The most prominent dealers of

today are regular attendees at most auctions.

AUCTIONS TODAY PROVIDE THE ULTIMATE MARKET PLACE FOR NUMISMATIC
MATERIAL — SUPPLY AND DEMAND MEET IN THE AUCTION ROOM

If you would like to receive the highest possible prices at auction, please contact
us immediately. If you have any of the above material or other auctionable mate-
rial, or if you ever sell numismatic material, you owe it to yourself to call and ask
about our terms.

MclNTIRE NUMISMATIC AUCTIONS, INC.

P. O. BOX 546, JACKSONVILLE, ARKANSAS — PHONE 501/372-1391

Robert T. Mclntire, Executive Director Gary L. Burhop, Auction Manager

Business Office: Camelot Hotel (Arcade), Little Rock, Arkansas 72201
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WE ALSO SELL DIAMONDS, 14K GOLD FRAMES
CHAINS & JEWELRY TO THE TRADE ONLY!

- CALL FOR QUOTES -

NEED

EXTRA CASH ?
WE WANT TO BUY!

SILVER (SOLID "STERLING"

or "COIN")

LADIES & MENS
COMMON WATCHES
MEN’S ANTIQUE JEWELRY
PENDANTS
BROOCHES
RINGS

BULK SILVER COINS
SCRAP GOLD

All Forms Wanted
10-14-18 Karat

Dental Sweeps Etc.

SILVER DOLLARS

STERLING SILVER

CLAD HALVES

CANADIAN SILVER

U. S. SILVER

WAR NICKELS

SCRAP SILVER

RARE DATE GOLD
BULK GOLD COINS

- SEND FOR FREE CATALOG -

JUSTRITE COINS
Buying-Selling-Gold-Antiques-Stamps

4313 18th Avenue, BROOKLYN, NEW YORK 11218

PHONE (212) 438-8383

FACTS # G29

LIFE MEMBER OF: F.U.N. - A.I.N.A. - M.A.N.A. - G.S.N.A. - C.S.N.S.

A.N.S. - I.S.N.A. - 8.R.N.A. - M.S.N.S. - D.N.A.

G.E.N.A. - A.N.A. - G.N.A.
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Mintmaster — Expandable and centrally secured

*• • WST’:'

Robert E. Westfall, Inc.

Box 555
Marietta, OH 45750

(614) 423-9233

Basic Unit:

The basic kit comprises simple yet practical elements which allow for further expansion: the
base with tray, two frames with trays and a lid. These precisely-fitting parts join to form a unit

of three trays, each pulling out to reveal 50 mm x 50 mm compartments. These are delivered

fully assembled, with fitted lock and key. Dimensions: 34.5 cm wide, 24 cm deep, 7 cm high.

As collections grow, the Mintmaster
grows with them. The Mintmaster is

constructed to save storage space. A
complete unit of 30 trays is only 35cm high.

An extra attraction to collectors is the

facility of building the Mintmaster into a

bookcase, as a “case-within-a-case”. The
anchorage against theft, while at the same
time being readily accessible when you want

to examine oi display your collection.

Mintmaster Basic Unit 3 trays with

inserts $25.00

Add on unit 6.00

extra inserts for add-On-unitS
15 compartments SK-15 (2W sq.) . . . 2.00

24 compartments SK 24 (

1

7/*" sq.) ... 2.00

40 compartments SK-40 (l
1//' sq.) . . . 2.00

54 compartments SK-54 (1 V\" sq.) ... 2.00
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Special Offers...
are just some of the reasons why thrift-minded collectors and investors

are subscribing to THE COIN WHOLESALER. For over 1 1
years wc’vc

been offering value with discount prices and guaranteed satisfaction.

Many subscribers find that they save enough money on one order alone
to pay for their subscription.

If you are not a subscriber, simply send your order along with $6.50 for

12 months of special offers, coin news and features that you'll enjoy
every month in The Coin Wholesaler

Wheaties!

nil. .Id llm*f wm l«d- ft P
«d with nothing but IW CFNlVW
jjhj.tjwu) many .1 (

tnem news vSwr.’JSiCAmi

1909-1940 50 mixed 4.95
1940-1958 50 mixed 1.95

50 new Wheaties 5.95

Limit $25 order.

Old Silver Dollars

1878-1935
Cheapest

Years!

!o

C

coins

2
il7.50 \ 1

100 coins 1125.00 ^r,y
Limit 100 coins.

1 98 1 Coin Guides

BLACK
RED BOOK
BOOK

Perfect for your home coin library!

Tells you exactly what your coins

are worth -wholesale and retail.

Store price for the two books is

$6.90. Limit 10 books of each.

/rr'*\ The Last Year

Jr of the Silver

Franklin

Halves
r* i . • „ Old Ben was never mere
Condition popular.

1 coin 1963-P 7.95 fTXT'fl

1 coin 1963-D 7.95 it h
1 Ea 63-P.D 14.95

'

20 coins 1963-P or D 139.50
J

T* i

Limit 20 coins." * V ^

Just For Kids

(under 80!)

$1 1935 Silver Cert. .9S

$2 bill 1976 (new) 1.99

Get-Acquainted

Special

aii 3

dates of gggjja
our choice;

99 * @
Limit 10 sets.

fjz fig ©
1

1 98 1 Coinage
Including S proofs

Finish youf. set!

P. D Sc S cents 3.95

P, D & S nickels 2.50

P. D & S dimes 2.50

P, D & S quarters 2.50

P. D 4 S halves 4.95

5 proof dollar 10.95

One of each coin listed

above costs only 24.50.

Limit 3 sets.

Last of the

Copper

cen
°
s

In July the Oevemment
announced dlacentln- . . .

.

uance of copper cents. Limit
These are the last Mem- %
ortal cents. J

only
la" imue* !ots.

1959-1981 PDS
Total of 51 Coins Only $3.95

(includes 1.29 album free)

mixed

Foreign Coins
Theta lets contain at
least on# ancient coins #»;' A 'A
(over 1000 years old] plu« C

f
V* \ aL

coins from countries all

over the world. Order \ P .

siiixr
°,d ,n,nk

"
,

.

±j4
IDO coins 8.49

200 coins 16.00
.**"

300 coins 23.00

Mastercard and Visa accepted; QA. resid-

ents add 4% sales lax. All orders add
S3. 00 postage and insurance. Some items
are available in limited quantities and all

prices .are subject to change without
notice. For charge cards give us all

information that Is raised" on your card.

Phone orders accepted.

404-866-3243

The Coin Wholesaler
824 Chickamauga Ave., P.O.Box 393

Rossville, Georgia 30741
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WANTED
We are strong buyers of U.S. and foreign

numismatic material: nice single rare coins,

collections, estates, dealers’ stocks and
hoards.

We are currently buying the following in

Good to BU condition. Please send
description and prices of all the items you
have for sale.

Indian Cents 1856-1909

Lincoln Cents 1909-1933

Liberty Nickels 1883-1912

Buffalo Nickels 1913-1938

Barber Dimes 1892-1916

Barber Quarters 1892-1916

Standing Liberty

Quarters 1916-1930

Barber Halves 1892-1915

What Else Do You Have For Sale ?

Jake's
Marketplace, Inc.

2955 N.CENTRAL AVENUE CHICAGQ ILLINOIS 60634
Profetaional Dealert and Appraitert of U.S. and Foreign Humitmatic ts Philatelic Material

PHONE (312)725-1344

60



iTXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXX^j

xxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxxx^

FOR SALE
jj

FOR SALE FOR SALE FOR SALE

ELONGATED COIN ROLLING MACHINES
Start your own business. Weekends, festivals, fairs, for fun and ^
profit. Machine is of heavy bronze. Gears, handle, coin slide, and
coin catcher are black oxide plated. Steel stand is flat black painted.

Machines have a slide to drop coin into and push in, turn handle
one full turn and coin slides into coin catcher. Each steel roller holds

up to four engraved dies.

Each machine comes with a steel stand with two wheels on one end.

Just tilt the stand and you can push it like a two-wheel cart, any-

where.

Total price for machine, one steel roller and steel stand is $2,500.00.

Two dies engraved free on roller. Other dies engraved cost $45 ea.

Anyone interest may write or call for information and three pic-

tures of different angles cf the machine and stand. Send $1.00 for

42-page booklet of dies we have made FOR SALE.

FRANK BRAZZELL — PHONE 1-812-232-4405

NATION WIDE SUPPLIERS
2224 WABASH AVENUE TERRE HAUTE, IND. 47807

XXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXXx<

w.

BUYING
— Civil War Tokens

— Merchant Tokens

(any state)

— Transportation Tokens

— All Pre-1940 Exonumia

— Accumulations and
Dealer Stocks

— Write for prices or ship

for my offer.

— Over 20 years in

numismatics.

DICK GRINOLDS
BOX 18002

MINNEAPOLIS, MN 55418

LOU IRWIN 216/295-1755

SHAKER COIN

and STAMP

SHOP, Inc.

COINS and STAMPS

Bought, Sold, Appraised

2101 RICHMOND ROAD

BEACHWOOD, OHIO 44124

PHONE: 216/464-4866
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MONDAY - FRIDAY - 12:00-9:00 • NUMISMATIC
SATURDAY - 10:00 - 6:00

PHONE: 414-886-3393 LITERATURE

VIKING COINS
• AUCTION CATALOGS
• ANA MATERIAL

and CURRENCY HIGH QUALITY FAST SERVICE

Member SPECIAL
American Numismatic Association BICENTENNIAL

COINS and BLUEBOOK
PAPER MONEY $2.00 ea. 3/$5.00 PPD

BOUGHT — SOLD — TRADED SEND FOR LIST

Appraisals

Investment Services DAVID J. SKL0W
P. O. BOX 82

PHIL and CAROL BRESSETT
OSCODA, MICH. 48750

1210 N. GREEN BAY ROAD

RACINE, WISCONSIN
ANA - ANS - CSNS - MSNS

EAC - CSNA - TAMS
53406 NASC - SBCCC

f i
Jhom Jjuk&’A Jo

(
ljou BUYING

YOUR SUPPLY HEADQUARTERS U.S. PAPER MONEY
1 NEED TO BUY AND WILL

WE DISTRIBUTE ALL MAJOR PAY TOP PRICES FOR:
LINES OF COINS AND
STAMP SUPPLIES 1) National Bank Notes

COMPLETE STOCK OF BOOKS 2) Large Size Type Notes

AND ACCESSORIES 3) Fractional Currency
20 Years of Service To Dealers

4) Spinner Items— JEWELRY —
14K, Sterling, Gold Filled, and

5) Military Payment

Econo Bezels and Chains Certificates

tor all major coins. Ship your material with
Free list when requested confidence for my

on letterhead. generous offer.

Dealers Write On Letterhead

ANA — ONA — TNA — CSNS KEVIN FOLEY

j

rjCuhc Coin Supply Co.
BOX 589

MILWAUKEE, WIS. 53201
823 NO. RIVERSIDE DRIVE

(414) 282-2388
FORT WORTH, TEXAS 7A1II
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When in Hammond, Indiana, it’s

J&J COINS
for COINS, STAMPS, SUPPLIES,

and SAFES
For brochures on home safes,

please send self-addressed
stamped envelope.

7019 CALUMET AVENUE
HAMMOND, INDIANA 46320

CSNS 1715 ANA 55193

WANTED TO BUY
Gem BU MS-65 Original Red Lin-

colns 1909 to 1934. Pay top price.

Gem BU MS-65 Full Step JEFFER-
SON NICKELS. No nicks in steps,

no bridges. Five or six steps. Don’t
need 39D, 42D, 42ty2, 43D or 50D.
Want all others. Pay three times
“coin prices” and up.

We pay alt postage except over-

graded returned at your expense.

Thank You

JIM VATERLAUS

J-EM’S GOINS
BOX 1183

WILLISTON, NORTH DAKOTA
58801

701-572-3022 — 701-572-7325

E&E COINS
BUY SELL TRADE

U. S. COINS
Specializing in Type Coins

and Silver Dollars

See you at Midwest Area Shows
Life Member:

ANA No. 1502 CSNS No. 139
MSNS No. 53

P. O. BOX 2363

DEARBORN, MICHIGAN 48123

COINS
ACROSS THE COUNTER

ORTHROUGH
THE MAIL

BULK LOTS AND INVESTMENT
LOTS AVAILABLE — ALL
AT DISCOUNT PRICES

WE ARE ALSO READY TO BUY

We will appreciate hearing from you.

Write, call or stop by.

NORM'S

COIN SHOP
NORMAN and LAVERNE JUNKINS

320 BROADWAY — DEPT. TC

MT. VERNON, ILLINOIS 62864

PHONE: 618-242-0725

Bob’s Coins and Stamps
Specializing in

• United States Coins • Estate Appraisals
* Investment Portfolios • Gold and Silver Bullion

Send Us Your Want List

BOB KOROSEC

LM-1033

8307 West Becher Street
West Allis, Wisconsin 53219 FACTS

(414) 541-8650 Participating Deafer

H-72

MEMBER: ANA - ANS - CNA - SPMC - TAMS - CWTS - CSNS - NOW - INS - SIN
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I AM BUYING . . .

Ancient Roman, Greek and

Parthian; Anglo-Saxon and

early English; Medieval and

early Modern coins.

Let me hear from you !

C. H. WOLFE
ANA - ANS - FRNS - CSNS

PNG - S.C.P.N.

P. O. BOX 222

LAKESIDE, OHIO 43440

“FOR ALL YOUR HOBBY NEEDS”

VISIT

WINONA GOINS &

HOBBY CRAFTS
MISS ORLANE KITTLE

113 EAST 3rd STREET

WINONA, MINNESOTA 55987

Don’t forget to keep your

valuable CSNS member-

ship in force by sending

your $3.00 annual dues

to the Secretary-Treasurer.
j

Marjorie Owen
\

P. O. Box 65336
j

West Des Moines, IA 50265
{
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Coin Market:
Accurate. Innovative. The

first value guide in a

weekly newspaper. When you

need an exclusive guide with

buy, sell and bid values, and

when you prefer not to pay a

hefty newsletter price for

much less data, reach for Coin

Market. Two pages each week.

Comprehensive eight-page

unit in every fourth issue.

numismatic I1GWSW Vfecfcty Cdbctng Gude featurng COW MARKET

Iola, WI 54990

Coin Market. In Numismatic News. Your
on-target guide to current market values.



Kurt R. Krueger
IS BUYING

of

United States Coins,

National Currency,

Foreign Coins &
Currency,

Collections,

Estates,

Hoards,
& Singles

Type Notes,
Tokens, Medals
and Oddments.

“You can capitalize on my diversified knowledge of numismatics. I am in constant need of material
to supply the demand of my large clientele. I am willing to travel anywhere to view your holdings,
if warranted. Whether you have a single item or a six-figure collection, I would appreciate the
opportunity to discuss a confidential transaction with you.”

PROFESSIONALISM: Kurt R. Krueger is a full-time highly professional numismatist; well known for his

high ethical standards In his field. Kurt is a member of the Professional Numismatist Guild. As a member
of the PNG, Kurt is required to subscribe to a rigid code of ethics and pass the strict financial
requirements. As a Life Member of the American Numismatic Association, Kurt takes an active interest in

the organization. He is currently the youngest member on the Board of Governors.

INTEGRITY: Because of Kurt's firm adherence to a rigid code of business ethics and moral values, you
receive an nonest evaluation and a fair price for your holdings. Kurt will not merely “cherry-pick” your
collection... he will purchase your material Intact... lock, stock and barrel.

EXPERIENCE: In 1956, Kurt was a budding numismatist. His Intense desire for knowledge for the past 15
years has given Kurt a keen insight into United States numismatics. As an authority on foreign coin and
currency markets, Kurt is a contributing editor to several major world numismatic catalogues.

Attending coin conventions and auctions, Kurt is constantly meeting with his numismatic clientele. This
encounter with people in all parts of the United States gives him a perception of the market which few
en|oy.

There you have it!! PROFESSIONALISM, INTEGRITY and EXPERIENCE! The three essential ingredients of

a highly respected numismatist. Over the years, as you built and en|oyed your collection, you put forth
much time and effort, along with a substantial investment. Now, as you consider the sale of your
holdings, your wisest Investment could very well be a telephone call or a letter to Kurt R. Krueger... a

name synonymous with numismatics!

WHY CONTACT ME?
Get Top Dollar For Your Material and
Get A Piece of the Kurt R. Krueger PIE.

PROFESSIONALISM - INTEGRITY - EXPERIENCE


